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JUNE SALES CONTINUE UPTREND 


Sparks 


American Entertains 
Selling Air 
Down Willys Way 
Advertising Pays 
Brother Biographer 
oe 


By 
Chris Sinsabaugh 







“BUSINESS is getting much bet- 
erfast,” says Admiral Rheinstrom, 
¢American Airline, todeputy mid- 
hipman Sinsabaugh. 


‘DUSINESS IS getting much 

better fast,” said Charley 
Rheinstrom, who wears an ad- 
niral’s uniform as general sales 
manager of American Airlines, 
which operates a flagship fleet 
tom coast to coast over a trail 
which cuts corners, thereby sav- 
mg miles and time for the pas- 
«gers. Charley was a bit care- 
#s with his grammar, mebbe, but 
‘ehit the nail on the head so far 
sthe present year is concerned. 
Rheinstrom does not carry his 
‘atistics in a little black book as 
% automobile sales managers; he, 
*ing air-nautical and an admiral, 
kes the dope out of the log. 
american’s cash registers are 
Ingling merrily this year and the 
stimate for °39 shows an ex- 
xctancy of 471,281 cash custom- 
s, which will be 31.5 percent 
‘ter than in ’38 which had 358,- 
45, 19.2 percent more than °37’s 
0,571. And °37 was 17.7 percent 
‘eller than °36’s 255,324. Thirty 
‘x really was the spring board 
thich set Cyrus Rowlett Smith 
wing, for it returned 255,324, an 
Moose of 45.1 percent over °35’s 

















* tk * 
,ALL OF WHICH seems to prove 
“at Rheinstrom was right when 
e said, “Business is getting much 
‘ter fast.” It’s right in tune 
the company’s financial state- 
tents which show that in °37 it 
‘st $93,000. In ’36 it made $4,000 
ae tae 38 Cyrus Rowlett Smith 
|; able to show a profit of $213,- 
in the big money for the 
: > ne and determined to keep 
“tmbin’ up the ladder with the 
flden rungs, 

tk * * 
<{DMIRAL RHEINSTROM, as a 
“Mmercial drummer, visited De- 

‘See SPARKS, Page 19, Col. 1) 
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Motor Tax Bill Dips in 


3.6 Percent Drop 
‘Recorded in Total 
Bill of 1% Billion 


Average Drops to $51.13 
As Sum Dips First 


Washington Correspondent 
WASHINGTON.—tThe first 
decline in the nation’s auto- 
motive tax bill since 1921 took 
place during 1938, an author- 
itative survey reveals. Last 


Time Since 1921 
By William Ullman 


year federal, state and loca] motor 


levies 


reached $1,507,582,000, a 


drop of $57,400,000 or 3.6 percent 
under 1937. 

Average tax per vehicle in 1938 
declined from $52.69 in 1937 to 
$51.13 in 1938. 


The survey also shows 


while 


that, 
there were fewer vehicles 


on the highways in 1938 as com- 


pared 


with 1937, those in opera- 


tion were on the average driven 
2 percent farther. The analysis 
also explains the improvement in 
the condition of the used car mar- 
ket last year. While sales of new 
motor vehicles declined to 1,845,- 
631 cars and trucks, total registra- 


tions 


declined only 219,540, indi- 


cating, it is pointed out, that more 
than 1,600,000 used vehicles were 
kept in operation which normally 
would have been turned in on the 
sale of new cars or junked. 

It is further shown that the 
gasoline tax remains the heaviest 
levy borne by American motor- 
ists. In 1938, federal, state and 


local 


fuel tax costs amounted to 


$949,987,000, against registration 
and license fees of $388,825,000. 
Federal excise taxes on lubricating 
oil, tires and tubes, parts and ac- 
cessories, and new cars and trucks 
totaled $84,699,000. 


CATA Aids Bureau’s War 


On ‘Catch’ Overallowances 


Special to Automotive News 
CHICAGO—The Chicago Auto- 

mobile Trade Assn. gave its sup- 

port to a newspaper advertise- 


ment 


published by the Chicago 


Better Business Bureau last week, 
reproducing the ad through pho- 
tostatic enlargements and urging 
all members to post it conspic- 
uously in their ne bd 
as a warning to custome 
ieSined to seek too high allow- 


ances 


Headed 


on their used cars. 
“+¢100 Higher Trade- 


In for Your Car’—Tops in Exag- 


geration”, th 
vertisement 1S as 


the text of the ad- 
follow: 


“‘Highest trade-in in Chicago’ 
and ‘$100 more for your used car 
are good catch-phrases but with 


little to substantiate them. 
signed to catch 
lars—they 


se 


De- 
dollars—your dol- 
frequently misrepre- 


nt. s 
“Unlike other articles, used cars 


have a fairly uniform and well- 


established 


price. 


trade-in or market 
Unless a dealer raises the 





HONOR TEXTILE VETERAN. Harry Peterson, of Bristol, R. 1., a 75-year-old 
employe of Collins & Aikman Corp., receives congratulations of W. G. McCul- 
lough, president of the company (left), and vice-president C. B. Rockwell. He 
has rounded out 60 years with the same company and was the dean of the 81 
members of the company’s Quarter-Century Club who went to New York for a 
three-day visit to the World’s Fair. 





Va. Dealers Organize Assn. 
With Wright as President 


Special to Automotive News 
RICHMOND, Va.— (UTPS) — 
The Virginia Automotive Trade 
Assn. has reorganized with a nu- 
cleus of 101 car dealers from 
throughout the state, and has 
elected the following officers: 


C. E. Wright, of Norfolk, presi- 
dent; John P. Hughes, of Lynch- 
burg, vice-president; T. W. Camp- 
bell, of Richmond, secretary, and 
W. Ashby Jones III, of Richmond, 
treasurer. 

In addition, 35 directors will be 
chosen, one from each of Virgin- 
ia’s senatorial districts. 

The members also voted to in- 
clude truck and motorcycle deal- 
ers in the trade group, in addition 
to the 731 new car distributors of 
the state. 

In a discussion of the federal 


selling price or secretly boosts 
the finance charge by ‘packing’ 
it—and most of them would do 
neither—he can and will allow 
you approximately that figure 
but seldom very much more. For, 
naturally, he is not in business to 
lose money. 

“*Wholesale prices’ on used 
cars is an equally absurd appeal. 
No dealer can sell to the public 
at ‘wholesale prices’ and escape 
the cost of retailing. Like the 
claim to pay more money for your 
used car, it’s just an other catch- 
phrase to catch dollars. 

“Legitimate dealers, who for- 
tunately far outnumber those less 
scrupulous, do not trifle with 
public intelligence by making 
promises which can’t be backed 
by performance. By choice, they 
advertise facts, not piffle’’. 

The advertisement frankly is a 
move to prevent demoralization 


|of the market and credit the great 


majority of dealers with ethical 
sales methods. 


trade commission report to Con- 
gress after its investigation of the 
automobile business, Stanley H. 
Horner, of Washington, president 
of the National Automobile Deal- 
ers’ Assn., emphasized at length 
the necessity for dealers to have 
a strong state organization be- 
cause of proposed legislation like- 
ly to affect the industry. Similar 
associations are functioning in 39 
other states, he said. 

Most of the profit in automobiles 
in the last 10 years has gone to 
the consumer public, in the opin- 
ion of James Dalton, editor of Mo- 
tor Magazine, who also spoke. 

The trade association will be 
financed through dues ranging 
from $5 to $50, depending on the 
number of cars sold by any deal- 
er during the year, according to 
Campbell. 

Twenty of the 35 directors were 
selected by members attending 
from 23 senatorial districts. They 
include: 

James Bennett, Virginia Beach; 
Aubrey Perry, Norfolk; B. E. Beal, 
Portsmouth; Dandridge Payne, 
Lovingston; I. L. Newman, Hope- 
well; George Newman, Farmville; 
Albert Suttle, Petersburg; W. M. 
Drinkard, Lynchburg; George W. 
Aron, Danville; Paul Gilmore, 
Cliffton Forge; E. P. Hart, Salem; 
John W. Wright, Bedford; Paul 
Freed, Waynesboro; J. P. Harpine, 
Broadway; D. D. MacGregor, 
Charlottesville; W. A. Kite, Cul- 
peper; F. N. Wendridge, Arlington; 
Harry Briesmaster Crozier; J. L. 
Tysinger, Hampton, and M. R. 
Robey, Buena Vista. 





Ohio Dealers to Stage 


Huge Frolic-Conclave 
COLUMBUS, O.—A state-wide 
frolic-convention of all Ohio 
automobile dealers and their em- 
ployes has been set for Aug. 1-3, 
at Cedar Point, on Lake Erie. 
Plans are being drafted by the 
frolic-convention committee s, 
headed by Ralph Moorhead, Ford 
dealer, Mansfield. 
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Current Month’s 


Total May Even 
Top May’s Figure 


New, Used Stocks Seen 
In Good Shape for 
Fall Market 


By William C. Callahan 
Managing Editor 


DETROIT.—Upward trends 
in new and used cars and 
truck sales which developed 
in the latter part of May are 
being continued into June, 
according to reports for the first 
10 days of the month which are 
available this week. Most units in 
the industry report gains in the 
first 10 days of this month as 
compared with the same period in 
May and wide increases over the 
same period a year ago. 

Throughout the industry -there 
is a general feeling of confidence 
that the June rate will equal, if 


not exceed, May and a healthy - 


demand is expected to continue 
through the summer. On this 
basis it is felt that inventories 
will be in excellent shape this 
fall for both new and used cars. 

Improved buying demand which 
has been evidenced during the 
past 30 days has already brought 
inventories into better seasonal 
balance and bettered the position 
of both factories and dealers in 
the summer market. Production 
has been stepped up this week in 
several plants but this is attribut- 
able to an effort on the part of 
companies recently affected ky 
labor trouble to make up for lost 
time and output, rather than re- 
flecting the improvement in re- 
tail sales. 

The labor situation at the 
present time is considered favor- 
able. The recent fiasco at Flint 
which resulted from an unheeded 
strike call by Homer Martin head- 
ing the AFL faction of UAW 
was considered a definite indica- 
tion that workers will not be made 
cats paws of in order to settle 
disputes among union leaders. 
Observers there at the time are 
convinced that the refusal of the 
men to obey the Martin order was 
based upon this principle rather 
than upon the fact that the R. J. 
Thomas-CIO faction controlled a 
majority in the plants. 

As a result of the Flint failure 

(Continued on Page 3. Col. 1) 


The Top Ten 
PASSENGER CARS 
First Ten in Registrations as 

Reported in AN Today: 





1939 1938 
Pos. Make Pos. 
1—228,504 Chev. 171,117— 1 
2—172,486 Ford 148,121— 2 
3—137,876 Plym.  90,580— 3 
4— 74,736 Buick 56,139— 4 


5— 73,625 Dodge 
6— 55,087 Pontiac 
7— 50,860 Olds. 
8— 25,956 Chrys. 
9— 21,205 Merce. __....... 
10— 20,524 Stude. 12,334—1 


Total All Makes 
959,870 685,859 


For complete standings of all 
makes, see Page 15 this issue. 


38,473— 5 
35,682— 6 
33,215— 7 
17,662— 8 
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Wis. House Passe 


Permanent Building Needed 
Under Assn.-Sponsored Bill 


Special to Automotive News 
MADISON, Wis.—The state as- 
sembly has passed and sent to the 
senate Bill No. 575, A, which pro- 
vides that the secretary of state 
may issue a certificate of registra- 
tion to an automobile dealer 
“only if he owns or leases a per- 
manent building with facilities to 
display or repair automobiles and 
where replacement parts, repair 


New Regulations 
For Employes 
Approved by ICC 


WASHINGTON.—tThe interstate 
commerce commission has ap- 
proved new regulations governing 
qualifications of employes and 
safety of motor vehicle operations. 
The regulations go into effect 
Jan. 1, 1940. The rules modify, 
revise, and add to the regulations 
in effect since 1937, which remain 
in force until superseded on Jan. 
1 of next year. Major changes: 

1 New eyesight standards and an 
initial physical examination for 
new drivers applying for employ- 
ment after Jan. 1. Additional ex- 
aminations are left to the dis- 
cretion of the employers. 
Removal of restriction against 
transportation on trucks of 
“unauthorized persons” and plac- 
ing responsibility for such persons 
“entirely upon the motor carrier.” 
Minor changes in specifications 
for lights and brakes. 
Reduction of the minimum 
amount of property damage in 
a reportable accident from $100 
to $25, with 15 days allowed for 
reporting. 

Four items were not included in 
the new edition of regulations; 
namely, licensing, promotion of 
driving skill, size and weight 
regulation, and rules regarding 
shipment of explosives. The ICC 
gave out a detailed explanation of 
these omissions. 


Crosley to Show 
~ In N. Y. Stores 


NEW YORK.— With both the 
automotive and general retailing 
industries interestedly awaiting 
results of the move, the new 
Crosley automobile models, re- 
cently introduced by Powel Cros- 
ley jr., radio and refrigerator 
manufacturer, will be placed to- 
day on floor and window display 
in two of the largest department 
stores in the metropolitan area, 
R. H. Macy & Co. of this city and 
L. Bamberger & Co., Newark. 


Discussion in retail circles here 
now centers about the possibility 
that competitive consideration 
might influence other stores in 
this area to enter the automotive 
field. This discussion is seen by 
observers as in line with the views 
frequently expressed in recent 
months to the effect that depart- 
ment stores may widen their dis- 
tributive activities to obtain in- 
creased sales volume. 


tools and equipment to service 
automobiles are kept.” 

The measure was introduced in 
the legislature at the request of 
Louis Milan, executive secretary 
of the Wisconsin Automotive 
Trades Assn., and permits the 
maintenance of used car lots in 
connection with an_ establishec 
place of business. 

The assembly killed the Youngs 
bill, No. 591, A, which provided 
for compulsory inspection of auto- 
mobiles, and also the Bichler bill, 
No. 489, A, which would have cut 
the automobile license fee in half 
for all car owners carrying $2,000 
liability insurance. 

The Graass bill, No. 357, A, pro- 
viding for reciprocity in license 
fees and taxes on motor vehicles, 
was engrossed in the assembly by 
a 53 to 38 vote and is scheduled 
for final passage on June 20. 

The assembly also passed and 
messaged to the senate the Trego 
bill, No. 396, A, which provides 
that if a truck operating under a 
special permit and mileage tax 
provision is disposed of and re- 
placed by another before the com- 
pletion of the 1,000 miles, the un- 
charged portion of the tax paid 
shall be credited to the new truck, 
as well as bill No. 448, A, by the 
same author, which would credit 
quarterly truck taxes paid on a 
replaced truck against such taxes 
on the replacement vehicle. 


Wis. Bill Asks 
2% Sales Tax 
On New Cars 


MADISON, Wis. — Confronted 
by heavy opposition to a proposed 
general sales tax measure, Gov. 
Julius P. Heil has abandoned this 
form of bill in favor of a sub- 
stitute measure introduced in the 
state assembly June 7 by jacket, 
which provides, among other 
things, for a 2 percent sales tax 
on new automobiles. 

The tax would be collected from 
the purchaser at the time of the 
issuance of the motor license, and 
it is estimated it would raise $1,- 
800,000 for the biennium. 

Louis Milan, executive secretary 
of the Wisconsin Automotive 
Trades Assn., says that his organ- 
ization will fight the proposed tax. 

Also adopted was a resolution 
urging simplification of the pro- 
cedure for recording motor ve- 
hicle chattel mortgages, other than 
conditional sales contracts. 


Buffalo Sales Highest 


In Over Two Years 
BUFFALO, N. Y.—Retail sales 
of automobiles in Buffalo now are 
at the highest levels in more than 
two years. Sales of new cars in 
May exceeded those of April by 
nearly 10 percent and the sales 
recorded so far in June show that 
new car buying is holding up ap- 
proximately at the May levels. 
More cars were sold in Buffalo 
during May than in any month in 
1938. 








OLDSMOBILE SUMMER 
Angeles last week by H. A. Trevellyan, 


Attending were, left to right, Cc. E. Allison, : 
manager, Southern California; 
S. 8. Sceac Nort c R. Jones, regional manager, 


ager, Pacific Northwest; G. 


f 
i 


. 


“THE SECOND STEP 


MORE BUSINESS AND 
COMMERCIAL PEOPLE 


OLDSMOBILE "60%": 


sales were the subject of a conference held in Los 
assistant general sales manager of Olds. 


Northern California zone manager; 


and Trevellyan. 


Grady Gamble, zone man- 
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s Bill Banning ‘Shoestring’ Dealers 





ABE PARKER, Oakland zone manager (left), and F. Norman Phelps, Chev- 
rolet’s Pacific regional manager (right), acting for M. E. Coyle, general man- 
ager, and W. E. Holler, general sales manager of Chevrolet, present a gold and 
silver plaque to Ernest Ingold, San Francisco Chevrolet dealer who established 
an outstanding selling job during the 1938 season. See story on page 6. 


Sloan Calls Transportation 


Keystone of World Progress 


NEW YORK.—Progress in trans- 
portation is a symbol of expanded 
horizons in every field of activity, 
Alfred P. Sloan jr., chairman of 
General Motors, declared in a 
dividend message to the approx- 
imately 375,000 stockholders of 
the corporation. He stated that 
the purpose of Highways and Hor- 
izons, General Motors exhibit at 
the New York World’s Fair, was 
to present a concept of the wid- 
ening avenues of industrial 
growth, and progress in better liv- 
ing, through improved facilities 
for transportation in the World of 
Tomorrow. 

“History shows that the progress 
of civilization has run parallel to 
the development of transportation,” 
Sloan asserted. “As man has been 
able to move himself and his goods 
about with greater ease and at 
lower cost, access to a continually 
widening range of raw materials 
has been facilitated. 

“The story of the development 
of our country illustrates in a 
striking way the extent to which 
this growth of trade and industry 
is_accelerated with the _develop- 


Neb. Truck Bill, 
Increasing Limits, 


Becomes a Law 


LINCOLN, Neb.—Gov. R. L. 
Cochran announced last week that 
he would send LB 350, the truck 
measure, to the secretary of state 
without his signature. The bill 
provides for a 20 percent increase 
in the length of trucks and semi- 
trailers, an allowance which will 
extend them from 35 to 42 feet. 
It also provides for an increase 
from 32,000 pounds to 40,000 
pounds in the weight limit of 
trucks and semi-trailers. 

Gov. Cochran explained he 
thought the weight provisions 
satisfactory, but that in the in- 
terest of highway safety, he 
doubted the wisdom of increasing 
the length of trucks. He said that 
he thought it likely that the next 
legislature might reconsider this 
matter. The measure will go into 
effect Sept. 8. 

Among bills signed by the gov- 
ernor was LB 120, which re- 
enacts the statue outlawing cer- 
tain unfair discriminatory prac- 
tices repealed by the 1937 unfair 
trades practice act. It goes into 
effect at once. 


Receptions Are Held 


For Touring AAA Group 


NEW YORK.—Receptions were 
held in the automotive exhibitors’ 
buildings at the New York World’s 
Fair for more than 60 automobile 
club officials from aé score of 
foreign countries who visited the 
exposition June 12, after having 
been luncheon guests at the Hotel 
Pennsylvania of the Automobile 
Club of New York, local AAA 
unit. 


|B 
| 


ment of better means of trans- 
portation. New communities, new 


;enterprises and new opportunities 


have everywhere followed the de- 
velopment of new and _ better 
means for moving goods and 
people. 

As an expression of this concept 
of the economic and social func- 
tions of transportation and its im- 
pact on industry as a whole in the 
World of Tomorrow, General Mo- 
tors has built its exhibit at the 
New York World’s Fair around 
the theme Highways and Horizons 
—broadening highways of trans- 
portation, with expanding horizons 
of industry. 

The message, accompanying 
drafts for the previously announc- 
ed quarterly dividend of 75 cents 
per share on common stock, con- 
tained a brief remark on the bus- 
iness trend. Sloan observed that 
since the last report to stockhold- 
ers “it has become apparent that 
the improvement (in consumer 
sales in the latter part of March) 
was only temporary in character, 
since the sagging tendency that 
was evident during the fir<t quar- 
ter was resumed during April. In 
other words, sales to consiimers 
failed to show a full seasonal im- 
provement over earlier month- 

“Passing from the corporation s 
own activities to those of industry 
in general, a number of important 
indices of business activity have 
been declining since the beginning 
of the year. It was stated in the 
last message that there did not 
appear to be economic justification 
for any drastic decline unless the 
situation was adversely affected 
by events from without due to 
political difficulties abroad. That 
continues to be a fair statement 
of the general trend of business 
at this time.” 





Fuel Receipts Rise 


CONCORD, N. H.—(UTPS)—For the 
fourth successive month this year, gas- 
oline taxes during April showed an 
increase over the corresponding month 
a year ago. State Treasurer F. Gordon 
Kimball reported that $232,825 was col- 
lected in April, compared with $223,000 
in April, 1938. 


D. U. BATHRICK, general sales manager, and the group 
sales and advertising executives who ane the first meeting 
Pontiac sales head thas had with dealers of the Chicago zone. L nal I 
A. Berend, advertising manager; Allen Wright, Midwest regional and # and Office. 

athrick; W. J. Mougey, Chicago zone manager, all of Pontiac Motor, | is 


A. P. John, president 
| agency. Pp of MacManus, John & Adams, Inc., 








Ju 
‘ae 
Snow Is Electe; To 


President of CAT,.| 
Others Re-electej 


CHICAGO.—Directo 
Chicago Automobile Trade a 
this week elected Lynn §. Seon 
of suburban Oak Park, as presi. 
dent for the coming year, The, 
also elevated Fred w,. Patter 
son sr., from a directorship to the 
vice-presidency. Re-elected aS sec 
retary was William J. Dean an 
as treasurer, Ben T. Wright. er | 

ia 


Snow, who succeeds Ha axi 
Hollingshead, Nash distributor ; 7 am 
CATA president, heads Show soymel 
Brothers. He celebrated his 25, 
anniversary this year as a For bere 
dealer, the past 22 years in Qa | 0" 
Park. He now represents Lincolp. a 
Zephyr and Mercury as well 5 the ou 
Ford cars. mprove 

Patterson, who is preside Chevt 
the Ajax Auto Co. Oldsmohi {| days 
dealer, has been active in Chicagy 8,653 a 
trade circles for 30 years, oid 

an 9 


The meeting of the board fy. 
lowed the annual luncheon = = s 
ing of the association in the Lak ~y 
Shore Athletic club, featured by a 
the election of the regular ticke ad 1 
of directors and the rendering ce a 
the annual report by Sam Sh. 486s in 
piro, general manager. Directors |-—— 
elected were V. C. P. Dreiske e 
Charles Hermanek, James F. Me. Buie 
Manus jr., William C. Stanlik, ani 
F. H. Yarnall, as well as Snow. Cor 

Shapiro’s report on CATA x. 
tivities revealed a 77 percent gain C. 
in membership, which now stani 
at 338, with no withdrawals in th FLIN' 
past 15 months except throug} ume 
franchise termination. It told | 9° 
the success of the annual Chicap | 2° 
automobile show which drew a|UZited | 

days of 
percent. 
Figure 


poth f 
sue fi 
they ca 
which \ 
yorkers 
¢rength 
dither | 
greed 
and firs are 





325,000 attendance, and covered 
such services in detail as survey: 
advertising ethics, meetings, en- 
ployment, license _ identificatin]' ufst 
and other features, along with te} Sh 
Federal Trade Commission Wit-|@°s_ 










row report. ae 
e of last 

Atwood Is Killed }t co: 
ayear a 

In Car-Bus Crash] tse: 


cont: 
HOWELL, Mich. —Orville Eft mor 


Atwood, “father of the Michiga}y siq. 
gasoline tax” and highway safet}is¢ 19 
leader, was killed near het} ¢49 y, 
Thursday when his car crashJomesno) 
:nto a bus. With Mr. Atwood Wifing g 99 
Frank D. Longyear, an aide, WIjune 3 . 
als) was killed. lave be 


M:. Atwood, who was direc! }iver ya, 
of iae State Board of Tax Atlin a+ 3 
ministration, served one term # | 
secretary of state. As a state rer J 
resentative and later senator, #/JUNe@ 
first proposed a gasoline tax 2 
1921, the legislation finally bet] |, 
enacted in 1925. 

Other legislation which bot} CHICA 
his name included the comm}.0ok cor 


carrier motor vehicle act, and b}/une tot; 
assisted in creating the nation! /‘#09 for 
organization sponsoring unifotf drop ¢ 
vehicle legislation. He inaugurate! ‘ent. 
several safety measures as chai} Invent 
man of the State Safety Countj%reased 
in 1936-38. May firs| 
Mr. Longyear for many yenpst. Tr 
was production manager of B# “timatec 
Motor Car Co. * June 
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Left to rishh Bie city, 
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Detroit advé 















» is felt that union leaders in 
poth factions will hesitate to 
‘ye further strike calls unless 
they can trump up some “cause 
ghich will have greater appeal to 
orkers than merely showing the 
¢rength of the leadership of 
jither union faction. While it is 
5 Sec. sgreed that the majority of work- 
; are still friendly toward a 
ybor movement they are not 














'Y T|nxious to support either union 
oT, as fiction at the expense of unem- 
Snow | ployment. 


Thus with the labor situation 
wnsidered favorable and sales 
entinuing at a quickened pace 
ie outlook for summer is greatly 
improved. 

Chevrolet sales during the first 
i) days of June are reported as 
8653 as compared with 23,248 in 
se same period in May this year 
ind 14,592 in the same period a 
war ago. This was a slight gain 
‘om month to month this year 
nd an increase of 62.1 percent 
wer a year ago. Chevrolet used 
ar sales during the same period 
wre 47,218 as compared with 
4663 in the first 10 days of May 
alae eee escent 


Buick Sales Rate 
Continues Steady 


coln. 
all as 


nt of 
10bile 
licage 


1 fol. 
meet- 
Lake 
d by 
ticket 
ng of 
Sha- 
ectors 
eiske, 
- Me 
c, and 
Ow. 


A a ; ; 
rex} Cliimbin June 
- FLINT.—Maintaining the steady 


lume experienced during the 
gst 90 days, Buick delivered 5,- 
188 new cars at retail in the 
United States during the first 10 
ays of June, an increase of 42 
percent over last year. 
ee Figures released Friday by W. 
cati fl. Hufstader, general sales man- 
th the 8" show that the early June 
With- wles were ahead of the corre- 
ponding period of May, compar- 
ng with 5,763 in the first 10 days 
if last month, and with 4,062 in 
he corresponding period of June 
ayear ago. 
ash Used car sales by Buick dealers 
wntinue the strong trend which 
le £ at month set an all-time record, 
higat # said. Used car sales during the 
ist 10 days of the month were 
het 11648 units, against 11,411 in the 
: wresponding period last month, 
o wpfd 8,988 in the first 10 days of 
” jine a year ago. He said stocks 
fave been substantially reduced 
— Wer May and likewise were lower 
aa han at this time last year. 


~ jme Sales Off 
| In Cook County 


bor} CHICAGO.—New car sales in 
mmc}-0k county for first 10 days in 
nd beflune totaled 2,153 compared with 
ations “809 for the same period in May, 
nifot drop of approximately 25 per- 
urated §ent. 
chai] Inventory of 1938 used models 
‘oun reased from 9.3 percent on 
fay first to 9.8 percent on June 
yest. Total used car inventories 
if Re timated as a 35-day supply as 
t June 1, 
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June Sales Continue Uptrend Begun at May’s kn 





fotal Expected to Equal 
Or Exceed Previous Month 


(Continued from Page 1) 


and 36,394 in the first 10 days of 
June a year ago. Chevrolet used 
car stocks during the first 10 days 
of the current month were re- 
duced 2,500 units bringing the 
total to around 137,000 which is 
equivalent to 26 days’ supply at 
the current sales rate. 

Ford sales of Ford and Mercury 
cars and Ford trucks during the 
first 10 days of the current month 
were reported at 18,917 which 
was a 59 percent gain over the 
same period a year ago, although 
the company did not report fig- 
ures for the same period in May 
this year. Used car sales by Ford 
and Mercury dealers during the 
period were reported 20 percent 
higher in the first 10 days of June 
this year than a year ago. 


Chrysler Corp. which does not 
report sales is understood to have 
carried through at a rate com- 
parable to the other makers. 
Chrysler inventories also were 
expected to have shown a sharp 
reduction during the opening 10 
days of June due to the shutdown 
which was caused by the strike at 
the plants of the Briggs Mfg. Co., 
which supplies Chrysler bodies. 

Pontiac sales during the first 10 
days of June continued at about 
the same pace as in May with the 
total for the period in June given 
as 4,498 against 4,638 in May and 
2,712 in June last year. Used car 
sales by Pontiac dealers during 
the first 10 days of June totaled 
10,127 against 10,353 in the same 
period in May and 8,161 in the 
first 10 days of June last year. 
Stocks of used cars held by Pon- 
tiac dealers are placed at 30,589 
which is equivalent to 30.2 days 
supply at the current sales rate. 
Last year at this time the stock 
on hand was equivalent to 37.5 
days’ supply. 

Oldsmobile reported sales dur- 
ing the first 10 days of June as 
3,919 units which was 7 percent 
above the first 10 days of May 
this year and 94 percent above the 
2,025 units sold in the first 10 
days of June a year ago. Used car 
sales also reported holding above 
the levels of May this year and 
June last year. 

Among the independents June 
sales are showing good gains over 
May. Hudson which reports its 
sales on a weekly basis rather 
than in 10-day periods showed an 
increase of 4.4 percent for the first 
three June days over the same 
period in June a year ago. Stude- 
baker which had not completed its 
tabulations for the first 10-day 
period reported that early returns 
indicated a rate equal to if not 
above May. During the entire 
month of May this year Stude- 
baker retail sales totaled 9,533 
units against 1,008 in May last 
year and 917 in June a year ago 
Nash sales for the first 10 days of 
June were 1,400 against 774 last 
year. 

Reports from other units were 
not available as this was written. 






















































STEEL 
, MoMpplant of 
ne MEtelive, 
right, ' the cit 


Divco-Twin Truck Co., 








Ce facilities. 





vert 








WORK, roof and part of masonry is now completed for the new 
Detroit manufacturers of 


house-to-house 


Y Vehicles. Located in the new industrial center on the northern edge of 
1 y, the plant property covers 12 acres of ground. The buildings provide 
and "fang offi’ feet of floor space, including manufacturing space, ae, 





STAGES DRIVEAWAY. Seventy-one Hudson dealers from Pittsburgh, under the 
distributorship of the Hodson Motor Co., participated in a 77-car driveaway 


from the Hudson factory in Detroit last week. 


e party came to Detroit by 


D & C boats and during their visit made an inspection tour of the Hudson 


factory and were later 


entertained at a dinner at the Hotel Fort Shelby, 


attended by executives of the Hudson Motor Car Co. President A. E. Barit 


addressed the group at the dinner. P. 
Co., shown here, staged the driveaway. 


K. Hodson, head of the Hodson Motor 


Studebaker’s Factory Sales 
Set 11-Year High in May 


SOUTH BEND. — Studebaker 
Corp. factory sales for May were 
the largest for any month since 
April 1937, and the largest for any 
May since 1928, according to Paul 
G. Hoffman, president. 

Sales totaled 11,334 passenger 
cars and trucks, nearly 34% times 
the 3,285 units sold in May, 1938. 
For the first five months of this 


Ford, Mercury 
Sales Continue 


Gains in June 


DEARBORN.—Sales of Ford 
cars and trucks and Mercury cars 
continue to increase, it was an- 
nounced Friday at the offices of 
the Ford Motor Co. 

Reports from dealers through- 
out the United States showed 
sales during the first 10 days of 
June were 18,917, an increase of 
59 percent over the same period a 
year ago. 

Sales of used cars for the 10- 
day period were up 20 percent 
over last year. 


Automobile Shows 
Already Set for 
12 Cities This Fall 


DETROIT.—Due to the interest 
in coming automobile show dates, 
following is a list of shows al- 
ready set: 

Rochester—Oct. 14-21. 

New York—Oct. 15-22. 

Detroit—Oct. 21-27. 

Buffalo—Oct. 21-27. 

Newark—Oct. 21-27. 

Toronto—Oct. 21-28. 

St. Louis—Oct. 22-27. 

Philadelphia—Oct. 23-27 

Baltimore—Oct. 28-Nov. 3. 

Los Angeles—Oct. 28-Nov. 3. 

Chicago—Nov. 3-11. 

San Francisco—Nov. 3-9. 


Chrysler to Divide 


1940 Moulding Orders 
DETROIT. — Detroit Moulding 
Corp., wholly owned subsidiary of 
L. A. Young Spring & Wire Co, 
is tooling in anticipation of sub- 
stantial new business from Chrys- 
ler Corp. on 1940 models. Until 
last year this subsidiary had made 
important contributions to Young’s 
earnings, but its volume was ma- 
terially reduced when Briggs Mfg. 
Co. expanded its plant facilities 
to manufacture many items in 
competition. 

Redistribution of Chrysler busi- 
ness, although it is not yet deiinite 
just what volume will go to De- 
troit Moulding, should prove an 
important factor in L. A. Young 
earnings prospect. 











year, factory sales of 42,054 units 
compared with 17,411 in the cor- 
responding period last year, an 
increase of 142 percent. 

Retail deliveries in the United 
States in May totaled 9,533 units 
and in May last year the number 
was 3,365. 

“Production of the new low 
priced car, the Champion, con- 
tinued to run behind orders, while 
sales of our other lines of pas- 
senger cars exceeded May, 1938,” 
Hoffman said. 

The Studebaker plants con- 
tinue to operate on a 5% day 
week. Hoffman said export sales 
of passenger cars in May were the 
largest for any May since 1929. 

* Eo * 


Studebaker Canadian 
Sales Top All of ’°38 


WALKERVILLE, Ont.—T otal 
factory sales of Studebaker pas- 
senger cars and trucks in Canada 
during the first five months of 
1939 exceeded last year’s 12-month 
total by 5.8 percent, according to 
D. C. Gaskin, sales manager of 
the Studebaker Corp. of Canada, 
Ltd. 

“During May—our greatest in 11 
years—we shipped 225 percent 
more Studebaker cars and trucks 
than in the same month last year,” 
said Gaskin. “Comparing the five- 
month period for each of the two 
years, we find that 1939 is 105 per- 
cent ahead of 1938.” 

“While the Champion—in tr o- 
duced by Studebaker into the 
lowest price field just 10 weeks 
ago—is selling at a faster rate than 
we can supply them, our sales of 
Commanders and Presidents dur- 
ing May were equal to the same 
month last year. We enter June 
with over 1,000 percent more or- 
ders on hand than at this time last 
year and are looking forward to a 


very satisfactory month,” Gaskin 
said. 





WHAT WILLYS will do in 
chitchat at Toledo last week among, 
eral sales manager; Edward Davies, 


| Chevrolet Chalks 


Up Record Sales 


For June Period 


DETROIT. —A record-breaking 
first-ten-day sales period — 62.1 
percent ahead of the same period 
last year—was revealed by Chev- 
rolet Friday, when a total of 23,- 
653 new passenger car and truck 
sales from June 1-10 inclusive 
was reported by Central Office. 

This figure topped every pre- 
vious first 10-day period in 1939, 
reversing the usual trend of auto- 
motive sales during June. 

Sales during the same period 
last year were 14,592. A gain was 
shown also over the first 10-day 
period of last month. 

Chevrolet truck sales held to 
their strong upward course, the 
total sales of 4,610 units being 
49.6 percent above the 3,081 re- 
tailed during the same period last 


year. 
Used car sales, too, showed 
substantial improvement, both 


over the first 10 days of May, and 
over the corresponding period in 
June, 1938. A total of 47,218 used 
cars were sold during the period, 
as against 46,663 retailed in the 
first 10 days of last month, and 
36,394 sold June 1-10 inclusive 
last year. The gain over last year’s 
corresponding period was 29.7 
percent. Combined new and used 
sales were over 60,000 units. ° 


Olds’ June Sales 
Show 7 Percent 
Gain Over May 


LANSING. — Oldsmobile retail 
sales for the first 10 days of June 
showed an increase of 94 percent 
over sales for the same period 
last year. From June 1 to June 10, 
Oldsmobile dealers delivered 3,- 
919 new cars as compared to 2,025 
for the same period in 1938. 

Sales for the first 10 days of 
June were 7 percent greater than 
the sales made in the first 10 days 
of May. 

Total sales from Jan. 1 to June 

10 numbered 64,722 cars, which 
is over 49 percent greater than the 
volume for the same period last 
year. D. E. Ralston, general sales 
manager for Oldsmobile, in com- 
menting on these sales figures, 
said, “This healthy increase in 
June sales is very encouraging 
since it indicates that we can ex- 
pect reasonably good sales volume 
during the summer months. 
_ “In spite of the larger volume 
in new car business of this year 
over last year, our dealers’ used 
car stocks are much lower, which 
places them in an excellent po- 
sition to handle additional new 
car business during the summer 
months,” Ralston said. 





Truck Refrigerators 


DETROIT.—Motor Products Corp. 
has signed a contract to manufacture 
a refrigerating unit designed for high- 
way transport trucks. Patents are 
owned by a newly formed Michigan 
company, Articulaire A. C. A. Corp. 
of Detroit, which ey will handle 
sales of the new product. An exper- 
imental unit now is being installed in 
a Fruehauf trailer. 





To feel the pulse of the industry, con- 
sistent reading of Automotive News is 
a necessity. 


the coming year was the topic at this private 
left to right, Mauri Golden, Willy’s gen- 
Pacific Coast distributor; Chris Sinsabaugh, 


editor of Automotive News, and Joseph Frazer, president of Willys—Overland. 
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CORRESPONDENTS 


have made another turn and are 
on the way up from the recession. 
All of the charts and graphs in- 
cluding those in Business Week, 
Time, New York Times and the 
financial columnists are indicating 
that the bottom was reached about 
three or four weeks ago and that 
since then there has been a steady 
climb in business industries from 
all parts of the country. 
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of the ups and downs in business; 

as a matter of fact the government 

has had little to say when the real 

upward or downward sweeps of 

the pendulum were in full action. 
* cd * 


The gains registered in new car 
sales this year may not have been 
as great as we would have liked 
but we are now pretty sure they 
will average somewhere between 
the record 1937 and the low year 
of 1938. We have always claimed 
that it was the motor vehicle in- 
dustry which has led the business 
procession but at the present writ- 
ing (if we are honest) we must 
admit that it is building, princi- 
pally of small homes and some 
apartments, which has carried the 
banner; provided work for hun- 
dreds of thousands which in turn 
has strengthened the demand for 
all kinds of consumer goods. If 
you doubt what it has meant to 
our own automotive industry, go 
out to any district where there is 
considerable building and see the 
number of workmen’s cars, to say 
nothing of the trucks employed in 
carrying the materials. 

* OK of 

If you will take the long-range 
view of what has happened since 
the bottom of the depression, you 
will find that we have been slowly 
but surely making headway. There 
have been plenty of ups and downs 
but the downswing never has been 
as low as the drop just preceding. 
As they say in the market, the 
tendency has been continuously 
upward and before we are many 
years older we may be back to 
the “a chicken in every pot and 
two cars in every garage” days. 

cd * * 

No one would ever accuse the 
Saturday Evening Post of sensa- 
tionalism and yet it is common 
talk in the editorial fraternity that 
the present series written by an 
exiled Russian general are the 
most sensational disclosures which 
have been made in many a year, 
perhaps since the great war. One 
has only to read them to realize 
how little the average American 
citizen has known of what has 
gone on since the Red revolution. 
For some reason our people know 
too little of what has come with 
the present regime in Russia. You 
say it is none of our business and 
you are right—but if the disclos- 
ures made in these Post articles 
are literally true and not exagger- 
ated, then we have, indeed, some- 
thing in the world we must watch 
carefully or its slimy fingers may 
clutch at the throat of the only 
true democracy in the world today. 
Coming from so conservative and 
authentic a source as the Post, I 
accept every statement as genuine 
as I am sure you will if you are 
reading it. —G. M. S. 


We are right in the midst of 
preparing our annual Almanac 
issue which we hope to mail at 
the end of this month to every 
subscriber. Incidentally you can 
buy extra copies at $1.50 each, and 
our last advertising forms will be 


the dissemination of NEWS whieh is 
authentic and of value—(AN 6-10-1933). 
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PAA and Sales Finance 


ENNSYLVANIA Automotive Assn. chalked up another 

first in its long string of firsts at its annual meeting last 
week by adopting a resolution urging all members and deal- 
ers in the state to utilize the regularly constituted and recog- 
nized sales finance company facilities in preference to local 
banks. Competition from banks in the field of new and used 
car financing has been a growing thorn in the side of the 
regular finance companies during the past few years. 

As pointed out at the convention by Howard L. Wynegar, 
president of Commercial Credit Co., this competition has 
failed to provide lower rates for the car buyer in the ma- 
jority of cases and, on the other hand, provides finance fa- 
cilities only for the cream of the risks. Under such conditions 
the finance companies already in the field are being forced 
to accept the remaining average or below-average risk ac- 
counts. Eventually this would lead to increased repossession 
losses and increased collection costs, which could only be 
offset by increased rates for all—including a bump in rates 
for dealers on floor-plan financing. 

For years banking institutions as such have frowned upon 
the small loan business while the regularly constituted 
finance companies were spending their time and money in 
educating people to buy intelligently on time. Banks de- 
voted most of their attention to financing business ventures 
and real estate, with the automobile dealer getting very little 
support from them. Today bank money, due to the dearth 
of new business enterprises, is jamming the bank vaults. To 
find outlets for this capital the bankers moved into the auto- 
mobile finance field which others had developed at their own 
expense and effort. With inside knowledge as to the spend- 
ing habits of their depositors, they are able to pick the cream 
of the risks and avoid the others. 

As bait they can suggest that the buyer who approaches 
the dealer with ready cash can easily expect a discount from 
the price of his car. They point to lower interest rates which 
in many cases do not exist. In some cases they work through 
the dealers’ own salesmen. In cases of default they can re- 
possess cars and place them on the open market at a price 
which will cover only the remaining equity which the bank 
holds in it. This practice can lead to a disruption of the used 
car market and loss for the dealer. PAA should be con- 
gratulated on its stand. 


June to January 


LL signs at the present time point to an upturn in general 
A business, which is being reflected in a current upturn in 
car sales. During the first 10 days of the present month sales 
have shown an increase over the same period a month ago, 
and there is general confidence that this faster pace will be 
maintained throughout the month. 

There is reason to believe now that before Sept. 1 stocks 
of both new and used cars will be at the bottom and in some 
cases there may even be a shortage. For the industry as a 
whole, used car stocks now are not more than one month’s 
supply at the current sales rate. Even allowing for a normal 
seasonal sales decline in July and August, there seems to be 
nothing on the horizon to hamper a complete stock cleanup 
in all departments before the New York Show, Oct. 15. 

With the advent of the shows we expect that the accumu- 
lated purchasing power, which is now being built up through 
improved general business, will make this one of the best 
fall selling seasons in years. This June-to-January period may 
equal if not top the January-to-June period just ended. 
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be observed upon request. 


Closed Territories 

I have sold cars in this village 
since 1915; Dodge since 1917. 

When we had closed territory 
we sold cars every inch of the 
way from front to rear bumper. 
Now it is largely a matter of ap- 
praisal and over-allowance. 

I should like to see territories 
closed again. Also there should be 
a board of appraisers of used cars 
to whom the car owner would 
take his car and get an itemized 
appraisal sheet for which he 
would pay a nominal amount, say 
$20. The board would put the buy- 
ing price on this car and make a 
thorough inspection of car and 
note all the items needed and 
subtract from the buying price. 
They would sign and officially seal 
this sheet, and it would be good 
for a limited time, say 30 days. 

No dealer would be allowed to 
pay more for the car than the net 
amount. 

Dealers in each board territory 
would deposit a certain amount 
of money with this board to guar- 
antee their good behavior. What 
little money would become avail- 
able from fines could be used for 
some worthy cause in or out of 
the automotive business. 

_ Amount of deposit should be 
in proportion to size of contract. 

Boards would be in contact and 
compare prices with neighboring 
boards. I don’t know if this would 
be legal but I think it would work. 
—E. T. Dieringer, Bolivar, O. 


Cars Sold 


We would like to secure infor- 
mation relative to the different 
makes of cars sold in the state 
of Illinois in 1937, and the same 
information for 1938. This, of 
course, will be only the new cars 
sold, namely, Fords, Chevrolets, 
Plymouths, Chryslers, Buicks, etc. 

You will send the information 
to the Standard Oil Co., 101 W. 
pee a ethene els Aa 


open until June 23. I can tell you 
that the book will be bigger and 
better than ever before, but you 
will see this when it reaches you. 


The Old Shell Game 


In This Corner— 


‘Board of Appraisers...’ 


The views expressed in this column are those of our readers. 
Anonymous conicibutions will not be accepted but confidence will 





Cerro Gordo St., Decatur, IIL, 
tention J. E. Cannon, and furi 
us with invoice for this inform 
tion, we will be in position to 
cure the information which ' 
need, and will place your inv 
in line for prompt payment. 
N. Shallenberger, manager, ! 
troit branch, Standard Oil Co. 

EpriTor’s Note: The informa 
requested in the letter from 
Shallenberger is contained in! 
Feb. 7, 1939, issue of Automoi 
News, a copy of which is be 
forwarded without cost. This * 
formation as well as hundreds 
other tabulations on sales, % 
istrations, production, taxation ¢ 
other statistics of the incu 
will be repeated in the ann 
Automotive Almanac published 
Automotive News, which ¥ 
make its appearance late ! 
month. 


Coming Events 


JUNE 
26-27—Lake George, N. Y. 
State Automobile Merchants 
annual conclave. 


5- 7—Baltimore. Automotive 5% 
Rebuilders Assn. annua’ 


tion. 
AUGUST 
7-10—Chicago Navy Pier. 
Automotive Accessories 
SEPTEMBER on Au 
14-16—La Crosse, Wis. Wisconsit - 
motive Trade Assn. ann 


vention. OCTOBER ie 
12-21—London. International 

bile show. nth 
14-21—Rochester, N. Y- Auto 


how. t 
15-22-—New York. National Autom 

show. 1 
21-27—Detroit. Automobile a 
21-27—Buffalo. Automobile 5 on 
21-27—Newark, Automobile or 
21-28—Toronto. National Mo 

f Canada. :. 
22-27--St. Louis. Automobile si, 


Emp 


nov 
4 it. 








23-27—Philadelphia. Autom? 
25-Nov. 11 — Milan, Italy. Autom 


1 od 
28-Nov. 3—Baltimore. Autom 

how. ob 
28-Nov. 3—Los Angeles. Autom 


show. NOVEMBER viel 
3- 9—San Francisco. Automo 
3-11—Chicago. Automob 
DECEMBER Service 
11-16—Chicago. Automotive 
dustries Show 
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Shown here: The new Chris-Craft 
33-ft. Double Cabin Cruiser, priced 
from $5590 (other cruisers priced 
from $1695); the 19-ft. Sportsman, 
priced from $1650; the 19-ft. Cus- 
tom Runabout, priced from $1695. 
Other Runabouts priced from $955. 
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FIRST IN STYLE Chris- 
Craft sets the style... 
is consistently ahead 
with new modern lines 
- + . is the recognized 
style leader. 


FIRST IN SALES More 
Chris-Craft are sold each 
year than any other 
make of motor boat. 
Chris-Craft popularity is 
world-wide! 


FIRST IN DEPENDABILITY 
Records from owners 
prove Chris-Craft’s 
stamina and depend- 
ability under every type 
of weather condition. 


Some desirable territories 


ing, fascinating business. 
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FIRST IN ECONOMY Chris- 
Craft has broken rec- 
ords for low cost oper- 
ation, brought the cost 
of owning a boat within 
the average budget. 


. wd 


‘ 
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FIRST IN EXPERIENCE 
Chris-Craft experience 
dates back to the intro- 
duction of the motor 
boat . . . is unmatched 
in the marine industry. 


FIRST IN PERFORMANCE 
Chris-Craft’s pioneering 
enables the present-day 
breath-taking speeds 
with boats so safe a 
child can operate them. 


FIRST IN QUALITY Chris- 
Craft boats are built of 
the finest materials, to 
the highest standards in 
the marine industry. 
Priced as low as $955. 


FIRST IN SPEED Chris- 
Craft have won more 
regattas, hold more blue 
ribbons for “firsts” in 
stock motor boat races 
than any other make. 


are available. Get in this fast mov- 


MAKE REAL MONEY! ACT NOW! 
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PRICES 


17-ft. Utility Boats 
priced from $990. 


21-ft. Utility Boats 
priced from $1495. 


24-ft. Utility Boats 
priced from $1990. 









* 





19-fe. Sportsmen 
priced from $1650. 






24-ft. Sportsmen 
priced from $2690. 






29-ft. Custom Sportsmen 
priced from $4290. 





* 





15\4-ft. De Luxe Runabouts 
priced from $955. 






17-ft. De Luxe Runabouts 
priced from $1195. 





16-ft. Racing Runabouts 
priced from $1450. 






19-fe. Custom Runabouts 
priced from $1695. 





22-fe. Custom Runabouts 
priced from $2290. 






27-ft. Custom Runabout 
priced at $5390. 


27-ft. Racing Runabout 
priced at $6590. 





* 






24-ft. Utility Cruisers 
priced from $1890. 


25-ft. Semi-enclosed Cruisers 
priced from $2190. 


29-ft. Express Cruisers 
priced from $3990. 





* 





25-ft. Clippers 
priced from $1695. 


29-ft. Enclosed Cruisers 
priced from $2950. 


29-ft. Single Cabin Cruisers 
priced from $3250. 






33-ft. Sport Cruisers 
priced from $4990. 


33-ft. Enclosed Cruisers 
priced from $4690. 


33-ft. Double Cabin 
Enclosed Bridge Cruisers 
priced from $5590. 


36-ft. Double Stateroom 
Enclosed Cruisers 
priced from $6950. 


36-ft. Double Cabin 
Enclosed Bridge Cruisers 
priced from $7590. 


41-ft. Double Stateroom 
Enclosed Cruisers 
priced from $8990. 


41-ft. Double Cabin 
Enclosed Bridge Cruisers 
priced from $9650. 














41-ft. Custom Express 
Cruisers 
priced from $11,990. 





* 





48-ft. Motor Yachts 
priced from $17,900. 


55-ft. Motor Yachts 
priced from $25,900. 
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Chevrolet Honors I ngold 


As its 4th Largest Dealer 


SAN FRANCISCO.—A signal 
honor was conferred upon the 
Ernest Ingold Chevrolet dealership 
here last week with the presenta- 
tion of a gold and silver plaque, 
designating the firm as the fourth 
largest Chevrolet dealership in the 
United States. 

The presentation of the award 
was made by F. Norman Phelps, 





Air-Conditioned 
Cars Predicted 
For Next Year 


MADISON, Wis.—Curtis G. 
Callow, sales engineer in the re- 
frigeration division of the Wau- 
kesha Motors Co., predicted that 
air-conditioned automobiles will 
be on the market within a year, 
in an address before the Rock 
River Valley section of the Ameri- 
can Society of Mechanical Engi- 
neers. 

Callow asserted that equipment 
now being developed would pro- 
vide adequate refrigeration for the 
ordinary five-passenger automo- 
bile, and that the refrigeration 
unit would occupy a space of only 
about 15 cubic inches. 


RIDES 





Pacific regional manager of Chev- 
rolet, and Abe Parker, Oakland 
zone manager, who acted for M. 
E. Coyle, general manager of 
Chevrolet, and W. E. Holler, gen- 
eral sales manager, and was given 
to Ingold and his organization for 
their outstanding selling job of the 
1938 season, during which the 
company sold 1,053 passenger cars 
and trucks. 

While making the presentation, 
Phelps praised the firm’s modern- 
ly-styled building and sales and 
servicing facilities. Ingold is the 
only Pacific Coast dealer to be 
listed among “The Big Ten” of 
Chevrolet in the country. 

In his speech of acceptance, In- 
gold paid tribute to the men who 
have worked with him to achieve 
this success, including: George 
Olsen, general manager; Gus Gloi- 
stein, sales manager; W. V. 
Schmidt, secretary and treasurer; 
Frank Tucker, service manager; 
Charles Diner, used car manager; 
and Peter Genasci, parts and ac- 
cessories manager. Ingold also paid 
special tribute to the salesmen and 
mechanics of his organization who 
were present for the ceremonies. 

It is Ingold’s plan to build a 
special case for the gold and silver 
plaque and hang it in a prominent 
place in the company’s showroom. 





SAFETY TROPHY, offered by the 
Trailmobile Co. of America, for which 
property motor carriers are competing. 
Judges in the contest are appointed by 
the American Trucking Assns. and the 
trophy will be awarded to America’s 
safest truck driver at the annual ATA 
convention. 


Roberts Is Elected 


ELIZABETH, N: J.—W. S. Roberts, 
general manager of the Linden di- 
vision, General Motors Corp., has been 
elected a director of the Elizabeth 
chamber of commerce. 


HAT MADE HISTORY 


For nearly two hundred years (1096-1272) the Holy Cru- 
_ sades to free Jerusalem from the Saracens met with varied 


“Ss 
A 
‘ 


it seems a far cry from the Crusades to modern auto- 
mobiles—yet, strangely enough, there is a connection! 


In the Eastern world to which the Crusaders journeyed 
they found an advanced civilization completely 
From it they brought back new 
ideas, new articles, and a faste for luxury that changed 


unknown to them. 


the manner of living of the Western world and gave rise 


to the Renaissance of European culture. 


This taste for luxury is still with us. It controls the buy- 
ing habits of millions of car purchasers, and it is best 
satisfied by the smooth ride made possible by scientific 
spring suspension and Delco Hydraulic Shock Absorbers. 
That’s why Delco-equipped cars are easier fo sell. 


There is a patented Delco Hydraulic Shock Absorber for 
every type of springing and assembly: Single Acting, 





success. Crusader best known to moderns is Richard the 
Lion-Hearted, who led the successful Third Crusade in 1189. 
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Double Acting, Parallel Cylinder, Direct Acting, Inertia 
Control, and special applications for cars with Indi- 
vidual Wheel Suspension. 
General Motors Corporation, Dayton, Ohio. 


DELCO 


Delco Products Division, 


YDRAULIC 
SHOCK ABSORBERS 
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me Sales to Finance Companiejd. 


, Dealers Oppose Fall Shous,| | 
Ask ‘Quality Dealer’ Plqj 


By George E. Shelley 
Staff Correspondent 

BUCK HILL FALLS, Pa.— 
(UTPS.)—Five hundred automo- 
bile dealers and 50 guests attended 
the 19th annual convention of the 
Pennsylvania Automotive Assn. 
at The Inn here. 

Keen jnterest displayed by man- 
ufacturers was evidenced by the 
attendance of Harry Meixell, 
Automobile Manufacturers’ Assn.; 
Harry Horton, attached to the 
office of William Holler, sales 
manager of Chevrolet Motors; 
Eugene S. Zach, attached to Rich- 
ard H. Grant’s office, General Mo- 
tors, as well as many other promi- 
nent factory and finance company 
officials. 

Association members adopted 
resolutions pledging themselves to 
a determination to give their time- 
finance business to those standard 
recognized finance companies do- 
ing business within the state, and 
that all manufacturers embark on 
a “quality dealer” program. 

Howard L. Wynegar, president 
of the Commercial Credit Co.., de- 
livered a talk at the Tuesday ses- 
sion on “Bank Competition and 
Sales Finance Companies.” 

Stanley H. Horner, president of 
NADA, who urged the group to 
support the NADA, declared deal- 
ers’ difficulties come from three 
sources: “unfair treatment by his 
own manufacturer, unfair com- 
petition from other dealers and 
unfair buying practices of the 
public.” 

Another speaker at the Tues- 
day session was Edward Payton, 
market analyst, Cleveland. 

The annual banquet was held 
on Monday evening with Judge 
Howard Hughes of Washington, 
Pa., as toastmaster. A program of 
entertainment was presented after- 
ward. 

Claude S. Klugh, manager of 
the association, introduced George 
F. Sheraw, Sheraw Motor Co., Al- 
toona, and Larry Bloom, Bloom 
Motor Co., Scranton, who gave 
a debate on regulatory-licensing 
laws for automobile dealers. 

J. V. Booth, Booth Motor Co., 
McKeesport, Pa., spoke on “The 
Whole Ball of Wax,” discussing 





E. J. Powell 


J. V. Booth 


cross-selling, multiple outlets, 
closed territory and the various 
effects of these matters on met- 
ropolitan, keypoint and outlying 
dealers. 

Hugh Smith, manager of the 
Better Business Bureau of Phila- 
delphia, told the gathering at the 
Monday morning session about the 
work of the Better Business 


Bureaus in protecting business 
groups from destructive trade 
practices. 


Among other speakers during 
the two-day sessions were Ralph 
B. Umsted, senior counsel, Penn- 
sylvania revenue department, and 
Roy Stauffer (Chevrolet), Scran- 
ton, who a resume of PAA activi- 
ties and accomplishments. Reports 
were given by E. J. Powell 
(Buick), Upper Darby, chairman 
of the time sales financing com- 
mittee, and R. C. Jones (Packard), 
Reading, who succeeded himself 
as president. 

Members adopted a resolution 
subscribing their allegiance to the 
principle that any charge exceed- 
ing $6 per $100 per year, which 
the majority of finance companies 
operating within the state ex- 
»~ressed a willingness and a desire 
to handle at that rate on new car 








ion, all 
: aryla 
time sales, plus a charge for is defeat 
surance not to exceed that chmtive Se 
specified by the National AycKding 0 
bile Underwriters Assn, jg pie Tr 
cessive and unconscionable. ‘ich fou 

A resolution objecting tj ge om 
fall introduction of new mod psition 
and urging that manufacturers pers | 
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new models in December or Ju * 
ary, preferably January, wa; rent. 
cepted. bof 


Members agreed to another mbed in 
olution recommending to autoyeing th 
bile manufacturers their ep r vehi 
consideration of additional y, meduced 
and accessory discounts becayh the sena 
the expense of retailing autombe relati 
bile business has increased at \ few ( 
alarming rate over the Past sfbrimental 
eral years. -o killed 

A blanket price guarantee clay act ictir 
covering all current models . and 
ies that 
led sal 
minat 
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Hugh Smith R. C. Jones \utomobi 

asked from all manufacturer cluded 
motor vehicles whose contracts ¥ 

not now carry such protection #¥° Perc 

their franchises, was sought ingpilles solc 

other resolution adopted. ‘ompulso 


ance, 
licensing 
and fin 


A resolution was also adop 
instructing the association's 
spection committee to confer 


revenue department officials = = 
the purpose of improving m Saeed 
vehicle inspections. i by leg: 
Officers elected at the cou writ of 
tion include R. C. Jones (Péimong ay 
ard), Reading, president, the i, 
time a president of the associdi&nate B; 
has succeeded himself; Guy Wititive Ja; 
ward (Dodge), Washington, Mang afte 


L. E. Frey (Chrysier), Alto 


dealers 
Roy Stauffer (Chevrolet), Sa 


have tit 


ton; R. A. Erwin (CheviMipteg ¢, 
Philadelphia, and W. H. Brealiherty ta: 
Ardmore, vice-presidents; Gt trage 
G. McFarland, Harrisburg, hol wi) so 
ary vice-president, and A } t paic 
Golden, Reading, secretary-Tis in aq 
urer. hours o 

Directors and time of term Mnew Jay 


R. W. Frantz, Motor Ti ta jg 
Wilkes-Barre; H. J. Fritz, SMitional s 
Bros. & Fritz, York; L. E Bt regar, 
Penn Motors, Inc., Altoona; 4} tholesal 
Golden (Pontiac), Reading: 
G. McFarland, Harrisburg : 
Co., Chas. M. Ruhe, Ruhe Mo use 
Corp., Allentown, and S. H. Pat 0 
visib 


























Parker Chevrolet, Bellevue, © 
years; R. C. Jones, Jones . , 
ske, Reading; M. M. 30s, *, 
Rubber & Supply Co., Oil Cit adla 
T. Satchell, Allentown, and Mirror 
Stoyer (Cadillac-LaSalle), SS fbiity 
kill Haven, one year, and B. qdodge, i 
Gregg, McKinley-Gregé AU! Btifc rm 
Pittsburgh, replacing Chas. 
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ORE.—W ith one ex- 
wn legislation detrimental 
Pyaryland automobile dealers 
defeated during the state leg- 
cudbive session just ended, ac- 
ay ..¢ to a report by the Auto- 
Uton le Trade Assn. of Maryland 
Sn fought the bills. 

‘ e lone bill passed over the 
fo Gti of the trade associa- 
MO was the administration tax 
ers which provides for an in- 
tim in the title tax of 1 to 2 
Ja nt. Law becomes effective 



























. I y-three bills were intro- 
1m med in the general assembly 
‘utomcting the sale or operation of 
eamair vehicles. Of these 62 were 
1 pakoduced in the house and 31 
becayf the senate. Many of these bills 
\Utoniee relatively unimportant. 

1 atdi few of the bills, having a 
st seimental effect on dealers, that 
ve killed are as follows: 
 claudgestricting the operation of tax- 
els vais and drive-it-yourself com- 
ws that might have seriously 
d sales. 

mination and licensing of 
sobile mechanics, who before 
licensed or permitted to 
in any shop, must conform 
pre rigid requirements than 
nded of mechanical engineers 
ould have eliminated 75 per- 
of mechanics now working. 
phibition with heavy penal- 
sfor turning back a speedom- 


Jones \utomobile service stations to 
irers cluded in the chain store tax 


racts # 

ction f/¥O Percent sales tax on auto- 

t ingles sold in Alleghany County. 

(ompulsory motor vehicle in- 
ance, 

= sensing of motor vehicle deal- 

ang ad finance companies, with 

ials sand drastic regulations under 

5 mf sate department of loans. 

8 MPnossession of motor vehicles 

7 by legal proceedings, involv- 

coug writ of replevin, etc. 

the ‘Fnong automotive bills passed 


ocldienate Bill 46, which becomes 
y WHktive Jan. 1, 1940, means that 
on, “ind after next Jan. 1 automo- 

MP dealers do not have to bother 
, M@have titles perforated or be 
evi"Fated to see that personal 
ar “yttty taxes are paid on cars 

“y ttade in or repossess. This 
will save dealers an untold 
unt paid out to clear taxes on 
'Y-"™8, in addition to saving hours 

hours of labor, delay, etc. 

oe Flew law in which no recorda- 
Si ‘fax is now imposed on any 
i, “Ttional sales contract or agree- 
» -P>Tegardless of whether retail 
wholesale (floor plan) and 


rg al 
eMpdee Tests Find 


« wisible Strains in 


. ‘ftadlamp Lenses 


| City 
—7 ROIT.—An interesting de- 
5 lability operation, carried on 
cp ete, is that by which the 
pic marvels of all-seeing 
as ved light are utilized to 
¥ ordinarily invisible internal 
iS in the glass of headlamp 

* Plainly visible. 

“ge headlamp lenses to be 

ar. *re placed on an_illumi- 
@ * viewing screen, between 
take Polarizers so adjusted that 
orizontal vibrations of the 
mE. beam pass through one 
nastfzer and the vertical vibra- 
7) through the other. 

n through the circular polar- 
| OF lens in the top of the test 
chad! mber, a perfect headlamp lens 
dust. 5 an evenly distributed 

j ‘; But if there are strains in 
les*{teadlamp lens, due perhaps to 
ex} a annealing, these strains 
qui Mainly seen as color changes 

otherwise uniform field. 

alatF complexity of the pattern and 

Autti “eth and extent of the color 

N re indicate the degree of 

§,,~€nses in which strains 

trot detected, are returned to the 

he Ovens for correction, 

8 followed by a new 
€d-light inspection. 
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In Beating Bad Bills 
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Used, New Car Sales Ratio, 
Repossessions Climb in 1938 


High-Mileage Trucks 
On Display at Fairs 
DETROIT.—A Ford V-8 


truck being shown at the New 
York World’s Fair has over 
784,000 miles to its credit, ac- 
cumulated in 56 months of 
service for the Petroleum Car- 


based on the recordation of in- 
struments on wholesale or floor 
planning of automobiles, this law 
effects a savings to the motor ve- 
hicle trade of approximately 
$40,000. 

The present law, which provides 
that any operator’s license may be 
suspended for failure to satisfy a 
judgment of $50 or more for dam- 
age to another’s automobile, was 
amended to reduce this to $25 or 
more. The effect will be to in- 
crease the volume of repair work. 


rier Corp. and its predecessor 
company of Jacksonville, Fla. 
A Ford truck on display at 
the Golden Gate Exposition in 
San Francisco traveled 411,000 
miles in 54 months of service 
for the S. H. Bacon Materials 
Co., Huntington Park, Calif. 





CHICAGO.—For every 100 new 


cars sold in 1938, automobile deal- 
ers took in trade 206 used cars, a 
new high. Repossessions of new 
cars in percent of the number 
financed increased from 2.2 per- 
cent in 1936 to 4.1 percent in 1937 
and 6.3 percent in 1938. 


This great increase in reposses- 


sions was caused by the sudden 
and severe depression of the latter 
half of 1937 which threw many 
car buyers out of employment and 
forced them to give up their cars 
in that year and the next. 


These and other trends are 





Selling the Manufacturer’s Product 
to America’s No.l Home Market 


Throughout America, Philadelphia is 
famed as the City of Homes. 

Widely known is the saying, “In Phila- 
delphia nearly everybody reads The Bulletin.” 

From a small beginning, nearly half a 
century ago, The Philadelphia Evening 
Bulletin has grown steadily in the friendly 
interest and confidence of the people. 

Men and women and children welcome 
The Bulletin into the family circle. 

It is published with understanding of 
Philadelphia home life .. . and with reading 
interest for every income class. 

It is edited with care for exactness in 
headlines and news for quality in all 
features and departments. 

Made up with studied attention value, 
page after page, it is a 
thoroughly read newspaper. 

And for thirty-four 
years, it has led all Phil- 
adelphia daily newspapers 
in number of readers. 

With by far the largest 
daily circulation in 
Philadelphia, The Evening 
Bulletin is one of America’s 
largest daily newspapers. 
No 


newspaper of similar 


Reader Confidence 


When 1,383 business executives, 
directors and bank officials answered 
the question, “In which Philadel- 
phia newspaper do you have the 
most confidence?” the results were: 


The Bulletin 


Newspaper No.2 217 
Newspaper No.3 213 


Newspaper No. 4 


*more than all other newspapers 
combined. 


Further information about this survey and 
other important research on advertising re- 
sponse from Philadelphia newspaper readers 


i 
approaches it in years of leadership. Its posi- 
tion in Philadelphia and in the nation was 
gained without the use of subscriber contests | 
or premiums or prizes to subscribers. Show- 
ing the response of the people to a carefully | 


edited newspaper! 


The Bulletin’s circulation—almost entirely 
within the retail trading area (94.6% ABC) 
reaches nearly every Philadelphia home. 


It gives one-newspaper 


advertising cost, of America’s largest city 
market of individual homes! 

Among the automotive manufacturer’s best 
prospects are people who live in_ single- 


family homes. 


vertising 
thing of 


899* 


54 


-the work of an impartial research organi- 


size in the entire nation 


SI, Philadephia Ciby of Armes 


ne Moe Ove j (Lidllelin 


zation—gladly furnished on request. Address 
The Evening Bulletin, Philadelphia. 








There are more of them in 

Philadelphia than any other city of America. 
They are reached by the newspaper that 

has grown into Philadel- 

phia’s home life—lending 

to the manufacturer’s ad- 


interest and confidence. 
Your advertising agency 
knows the opportunity of 
the Philadelphia market... 
the economy and _ success 
of advertising to this home- 
loving people by the use of 
The Evening Bulletin alone. 
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shown by the National Assn. of 
Sales Finance Companies in its 
annual report entitled “Composite 
Experience of Sales Finance Com- 
panies and Automobile Dealers” 
for 1938. 

Based upon statistics compiled 
from numerous authoritative 
sources, such as governmental, 
member, manufacturer and dealer 
association agencies, the report, 
accompanied by charts, discloses 
that the average loss per car re- 
possessed increased from $52 in 
1937 to $62 last year. 
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message some- 
its own reader 
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1,000 Guests Attend Keller’s 
Reception at New York Fair 


Special to Automotive News 


fair official : : : 
NEW YORK.—More than 1,000 air officials for assistance given in 


, 7 preparing the automotive display 
guests, including numerous auto- and revealed that he expected the 
motive, financial and business} exhibit to grow as the summer 
leaders, attended a reception given months Passed, with something 
last week by K. T. Keller, presi-| fresh and new being presented at 
dent of the Chrysler Corp., at the| frequent intervals. 
Chrysler Motors exhibit at the! After viewing a motion picture 
New York World’s Fair. of the manufacture of an automo- 
Introduced by W. L. Colt, presi-|bile in one of the Chrysler fac- 
dent of the Chrysler New York | tories, the guests were taken on an 
Co. and director of the Chrysler|inspection trip of the Chrysler 
exhibit, Grover Whalen, president |exhibit, including visits to the 
of the Fair corporation, praised|Rocket Port of Tomorrow, the 
the automotive and transportation | talking motor car, Frozen Forest 
sections of the exposition as being|and engineering exhibits. The re- 
the most interesting to the public. | ception _was concluded with a 
In welcoming his guests, Keller | buffet dinner. 
emphasized the progress in auto-| Guests included Mayor F. H. 
motive transportation and the edu- | LaGuardia; W. J. O’Neil, president 
cation mission performed by the|of Dodge; D. A. Wallace, president 
Chrysler exhibit. He lauded the of Chrysler sales division; Byron 


Going to Town! 


Foy, president of De Soto; Harvey 
S. Firestone jr.; C. M. Bishop; 
Walter P. Chrysler jr.; Howard 
Davis, vice-president of the New 
York Herald Tribune; Wilbur For- 
rest, assistant editor, the Herald 
Tribune; George W. Davidson, 
chairman of Central Hanover 
Bank; B. E. Hutchinson, finance 
chairman of Chrysler. 


Nicholas Kelley, vice-president 
of the Chrysler Corp.; G. C. Le- 
Boutillier, vice-president of the 
Pennsylvania Railroad; H. G. 
Moock, vice-president of Plym- 
outh; William Roumaine, of Plym- 
outh; C. B. Thomas, of Chrysler 
export; John M. Linfort, assistant 
to the president of Goodyear Tire 
& Rubber Co.; Ledyard W. 
Mitchell, vice-president of Chrys- 
ler; James J. Noonan; R. D. Star- 
buck, executive vice-president of 
the New York Central Railroad; 
E. J. Thomas, executive vice-pres- 
ident of Goodyear Tire & Rubber 
Co., and F. E. Williamson, presi- 
dent of the New York Central 
Railroad. 


THE NEW YORKER is going to town! 


June issues closed 40% up. May was up 12.9%. 
Four-color advertising is up 29.4%. 


10.4%. 


Voluntary circulation is steadily rising. 


is voluntary. 
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Limits Lifted on Nebraska Truckd¢ 


Other New Laws to Affect 
Plates, Speed, Fees, Taxe, 


By George W. Kline 
Staff Correspondent 

LINCOLN, Neb.—Although the 
adjournment of the Nebraska uni- 
cameral legislature last week 
marked the close of the longest 
session in the history of the state 
—1lll days—and the passage of 
the fewest bills—144, (five of 
which were vetoed by Gov. R. L. 
Cochran), a considerable amount 
of automotive legislation was 
passed. 

On the day before adjournment, 
a bill was passed which gave vic- 
tory to truckers in a hard-fought 
battle with the railroads. It was 
LB 350, which increases the 
length of combined truck-tractors 
and semi-trailers from 35 to 42 
feet and the gross weight from 
32,000 to 40,000 pounds. Enough 
votes to carry the emergency 


April was up 
The trend is UP. 


And, believe us, it 


Principal gain is coming from outside New York indicating 
increased interest in things New York during this World’s Fair 


year. 


New accounts are coming in, in various classifications; old 
advertisers are increasing schedules; definite orders for summer 
issues as far ahead as September already show gains—will gain more 


before they go to press. 


Always up among the first three national magazines in pages of 
advertising—this year, especially, The New Yorker is going to town. 


And a lot of intelligent advertisers are going to town with us. 


The Automobile Show Issue of The New Yorker will be dated 


October 14th. 
made earlier. 
for the first six months. 


THE 


NEW YORKER 


No. 25 WEST 45rp STREET 
NEW YORK, N. Y. 


ee 
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IN A PLUS- 


Indications now are that many announcements will be 
Molor car advertising in The New Yorker is UP 75% 
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clause could not be ine 
hence it will not go ie a oR 
until after 90 days. “hy enti 
Another bill passed on the 
before adjournment, but effectiy 
at once, is LB 224, which repeals 
the law requiring trucks to n 
at railroad crossing, but keeps ‘ , 
requirement for oil transports andi 
for vehicles carrying explosive | 
It also changes the capacity dehgiever 
ignations for truck lincese Dlate feat ¢ 
Two bills became effective ig 
April—LB. 109, broadening thptor 
purpose for which motor vehjiding f 
license plates may be used ime i 


dealers, and increasing the ts oe 
from $3 to $5. Act LB 3, repesbe abilit 
the 1937 compulsory statewiddthorize 
car-testing law. nte pO. 

LB 2, already in effect, revigabd chec 
the 1937 truck law by increasing At a 
application and unit fees from gdhembers 
to $7.50; exempting farm commojhilt or 
ities and live stock hauling fre vote 
regulation; and limiting “pag inspe 
haul” exemption to farm consigsie deal 
ments to and from neighhorin recor 


markets. 
Effective in 90 Days 
The following new laws wil] q Si 
into effect 90 days from the legs Circu: 
lative adjournment: LB 111, whigpte ¥@ 
fixes the state highway speed ling®¥ 1a 
at 60 miles per hour in daytingl ay P 
50 miles per hour at night, agptter i 
increases truck speed limit at genes (1 


desigt 


times from 35 to 40 miles per hogpist sho 

LB 148 requires the operat tax 
of diesel-propelled vehicles to pg ° 
annual equalization fee in lieu ¢* 
gasoline tax, the revenue to} Anothe 
used for road work exclusively. mot 

Motor registrations are requir = 
by LB 221 to carry abstract ee ; 
title to vehicles in future trans as 
tions; and the act provides for 


lection of fees for administrati 


LB 12 exempts non-highway t a 
ers, except aircraft, from pajyi ; 
four cents of the five-cent si oy 
tax on gasoline when it is blend” pt 
with 10-percent alcohol proces &¥ 
in Nebraska from United ey 


agricultural products. LB @. 
takes $63,000 from the state g the la 
line taxes to buy the Platie rg D 
bridge at Louisville, making { . & 
bridge toll free. From the oli? 65° 
spection fees $50,000 is taken@. , 
LB 471 to advertise the state comm 
two years through a six-man © 

mission appointed by and inclig, 





ing the governor. , — 
Cars to Be Labeled fi glimi 

Two bills became effective M4 the d 
29. One was LB 515, which "tha de] 
quires all state property and: Rz 


state automobiles, except 0% 
used in law enforcement, to Mang 
labeled and identified. The ofa 
was LB 465, which enables sos a 
boards to contract with other OF 
tricts in regard to the transpoam cars 
tion of pupils, making the s@ 
bus driver an independent “ifs 
tractor. On May 30 LB 124 We 
into effect. It exempts local pang 
dlers from the operation of § 
1937 itinerant merchants re 
tory act, and raises the annual #fn 
cupation tax from $10 to $25, 
LB 331, effective June 10,8 
up a new motor fuel divisioe 
the state department of a8 : “nt for 
ture to handle gasoline tax “ Ount ; 
tions and oil inspection fees. “PS for . 
division will perhaps handle 2 ~ 
largest amounts of money "( bill 
come into the state. J 
trike 


Willard Holding} ,, , 


Sales Confere”tuity 


CLEVELAND. — The Wit, "ent 
Storage Battery Co. is holdiffsday 
series of meetings for distr Mpany 
and their salesmen in & L Christ 









throughout the country. Pking y 

Being presented is the . Announ, 
Automotive Battery line Bethy ox 
incorporates the Willard °F Gov, . 
Fill, that automatically I" Babt 
filling the battery with the © MMd be 


amount of water. Also pres Bmbersh 
for the first time will be - Sat 
new lines of allied produ wer 



























i otive News 
a Kat TFORD, Conn.—Practically 
Tr entire legislative program of 
the debe Connecticut Automotive Trades 
ftectivhsn, Inc, has been carried out 
repedeessfully in the state legislature, 
to serding to Julian L. Williams, 
2eps thagrvich Buick dealer who is pres- 
rts andnt of the group. tole 
Slosivedl Heading the list of association 
ity defdievements at the Capitol was 
> Dlateieteat of an attempt to abolish 
tive igmpulsory state inspection of all 
ing thgtor vehicles. Numerous bills 
vehicdeling for repeal of the test law 
ised ure introduced, and one with 
the faministration support provided 
reper abilition of the state lanes and 
atewiaghorized in lieu thereof the 
ste police to halt on suspicion 
- revised check equipment. 
creasing At a meeting last February, 
from taembers of the CATA voted by 
ommodlot on pending legislation, and 
ng fre vote against any change in 
| “hed inspection system was 100 to 1. 
consign dealers and garage men went 
thborigg record as being emphatically 
msed to a plan for inspection 
designated commercial garages. 

Sign Sizes Controlled 
ne lege ‘Circus signs” used in gasoline 
1, whiggite Wars have been abolished by 
2¢d lingew law prohibiting advertising 
davting ny petroleum product on signs 
ght, angeater in size than 126 square 
it at nes (10x12% inches). The sign 
yer hoggust Show the price of the gas, 
nereh tax and the total in separate 
pen ageres of the same size. Figures 
* hie pt be at least 2% inches high. 
e ty ipAnother new law provides that 
sively motor vehicle commissioner 
rn ‘gal not register any car previous- 
treet reported to him as having been 
teoraf for junk. The statute requir- 
Mm dealers to report all used car 
wesona “Blue Card” has been 
way U ended to the sale of new cars. 
: pavig te “Sunday closing law,” long 
mt # hotly-debated subject in Con- 
‘bleneucut, has been changed so that 
rocessihe authorities have judisdiction 
4 Stele repair work on Sunday, in- 

d of the motor vehicle com- 

te fa sioner and his inspectors. 
He Ti The law requiring the commis- 
-, amer to suspend the registration 
a motor vehicle owner who 
wet 60 days had not paid his 
yerty tax, was amended so that 
commissioner shall not register 
the next year any motor ve- 
te whose owner had not paid 
Y local tax as of Nov. 1. This 
, ll eliminate confusion and delay 
ive Mat the dealer when trading cars 
hich fh a delinquent taxpayer. 
and Radical Bills Killed 
ot the Several bills calling for radical 
t, to Manges in the Connecticut con- 
he olffonal sales law were killed, as 


ys 
3 willg 


















i 







es SCT’ 2 measure which would have 
ther emitted chattel mortgages on 
spore cars, 

e sdifSenate Bill 338, designed to li- 
ent OMe and regulate all automobile 


124 wepance companies and dealers car- 
T's their own notes, was passed 
€ senate but later killed in 
house after great pressure had 
nual brought by the association 
) $2. Pits individual members. 

10, 1 Sbite of widespread agitation, 
risui0D highway funds were left intact 
ar “pt for a slight increase in the 
x coeunt appropriated from the 
_ in for maintenance of the state 
. 


ney 44 bill to increase registration 


: tike Is Settled 
ng At Allis-Chalmers 


MIL W A UK EE. — Tentative 
wi4, Ment of the Allis-Chalmers 
olds ~°- strike was announced 
trib Slay night by Max W. Babb, 
ti P'2Y president, and Harold 
. -istoffel, president of the 
ne Aan UAW-CIO local. 
e Wily Ouncement came after a 
*“Y conference presided over 
Vv. Julius Heil. Christoffel 
abb said the agreement 
© submitted to the union 
ship for ratification, pos- 
Saturday morning. The 
Were not disclosed. 
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ks egislature Carries Out Wishes of Conn. Dealers 


 \issoctation Wins Battle 
xel To Save Compulsory Tests 


fees to pay the local property tax 
on motor vehicles was killed. 

Many bills calling for various 
forms of compulsory insurance on 
motor vehicles were all killed. No 
new taxes were placed on motor- 
ists or members of the automotive 
trade, and none of the old levies 
were increased. 

In a message to members, Pres- 
ident Williams paid tribute to Carl 
R. Lane, association manager, and 
Legislative Chairman Wilbur F. 
Chamberlain, Chamberlain-Simon 
Corp., Hartford Chrysler-Plymouth 
distributors. He called attention to 
the fact that legislative action on 
bills affecting the automobile busi- 
ness was practically 100 percent in 
accord with the wishes of the 
CATA membership as expressed 
by their votes in February. 


a—_- 
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IN NEW YORK, too, Hudson merchandising plans go forward. At a metro- 
politan dealer meeting ‘held last week, W. A. James, right, advertising and 
merchandising manager of Hudson, discussed summer selling plans with N. K. 
Van Derzee, zone manager for the New York territory. 


Denver Dealers 
Note Big Rise in 
May Car Sales 


DENVER.—During the past 
month new car sales increased 65 
percent in Denver, as compared 
to May last year, according to 
Thomas Braden, secretary of the 
Denver Automobile Dealers Assn. 
Denver dealers in May this year 
sold 913 new passenger cars and 
124 trucks os compared with 552 
passenger cars and 87 trucks dur- 
ing the same month a year ago. 

For the first five months of 1939, 
Braden reported an increase of 36 
percent in new car sales and 30 
percent in truck sales over the 
like period of 1938. 

New car sales for the first five 
months of the year totaled 3,983 
and trucks 543 as compared with 
2,922 new cars and 419 trucks in 
the first five months of 1938. 


You're selling 
the best cars 
ever built-but 


—the very improvements that make them such fine, 


economical performers also call for a special 


kind of 


oil, if your customers are to get the most out of them. 


The closer fits that make for such flashing speed 
leave less space for oil. That means an extremely thin 
film of oil must give lasting lubricating protection. 
Ordinary oils tend to form piston varnish, cause piston 


drag and loss of power. 


Havoline Oil is INSULATED against the higher heat 


to which the thin film of oil is now subjected. 


It can’t 


form harmful piston varnish. It provides thorough pro- 
tection and better performance. And because it is insu- 


lated as well as distilled it doesn’t form hard 


Sell Insulated Havoline to your new- and 
customers. 


It’s a favor to them. It’s a favor to yourself. 


carbon. 
old-car 











INDIAN REFINING COMPANY, INDIANAPOLIS 
Affiliated with 








THE TEXAS COMPANY 
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Special to Automotive News 

RICHMOND, Va.— (UTPS) — 
Another step toward the Virginia- 
encouraged goal of full reciprocity 
for vehicles throughout the South- 
eastern states was noted this week 
with the announcement from R. 
R. McLaughlin, director of the 
North Carolina state motor ve- 
hicle bureau at Raleigh, that an 
agreement had been reached be- 
tween North Carolina, South Car- 
olina and Virginia. 

For years, states north of the 
Potomac River have allowed ve- 
hicles to enter or pass through 
without obtaining additional li- 
censes. Taking the initiative for 





General Business 
Upturn Envisioned 


For Rest of 1939 


NEW YORK.—General business 
improvement during the second 
half of the current year, unless 
unforeseen new disturbing ele- 
ments arise, was envisioned by 
George A. Renard, secretary-treas- 
urer of the National Assn. of Pur- 
chasing Agents, in a press inter- 
view here upon his return from 
the association’s annual conven- 
tion at San Francisco. He ex- 
pressed belief that a new crisis in 
Europe was about the only factor 
which could upset the present fav- 
orable outlook for improved con- 
ditions in this country. 


A business upturn should have 
materialized early in the spring, 
he stated, but explained that two 
disturbing influences entered the 
picture. The first, he said, was the 
liquidation of Czecho-Slovakia and 
the subsequent uncertainty over 
the future of other smaller Euro- 
pean nations, while the second was 
the failure or rather lack of prog- 
ress of the administration’s so- 
called business-appeasement pro- 
gram. 

The European situation, while 
seemingly quieted down, is still 
an uncertain factor, Renard said. 
On the other hand, he added, the 
prospect for satisfactory adjust- 
ments of some of the complaints 
voiced by business now seems a 
good possibility at Washington. A 
new spirit, he said, has manifested 
itself both in Washington and 
throughout the country. 
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the Southeast, Virginia has sought 
for sometime to obtain a uniform 
system of reciprocity for the entire 
Atlantic Seaboard. 


S. W. Shelton, counsel for the 
Virginia division of motor ve- 
hicles, explained that McLaugh- 
lin’s annoucement means _ that 
South Carolina has been added to 
the group willing to adopt such a 
system. He added that the Old 
Dominion had had a liberal ar- 
rangement with North Carolina 
for some time. 


Shelton also reported that a 
similar agreement with Georgia is 
expected to be concluded later 
this week. 


The new tri-state agreement 
reads as follows: 


“Full reciprocity is granted to 
privately-owned and operated ve- 
hicles and full reciprocity to ve- 
hicles operated on occasional and 
irregular trips by carriers for 
hire without restriction as to any 
specific number of trips per week 
or month and without regard to 
whether or not such vehicles pick 
up or unload freight.” 


McLaughlin explained that rec- 
iprocity in the agreement did not 
cover those operating on regular 
schedules. In recent months, a 
number of North Carolina truck 
operators have been arrested in 
South Carolina for operating with- 
out a license from that State. 


Mullady Elected Head 
Of Central Motor Freight 


CHICAGO.—Members of the 
Central Motor Freight Assn., which 
represents leading trucking con- 
cerns throughout the middle west, 
elected Walter F. Mullady, who 
heads the Decatur Cartage Co., 
Chicago, as president at the con- 
clusion of their ninth annual con- 
vention in the Stevens hotel. 


Other officers voted in were 
Alex K. Scherer, general manager 
of the Scherer Freight Lines, Ot- 
tawa, first vice-president; Mel 
Hall, Hall Freight Lines, Danville, 
second vice-president; William F. 
Drohan, Interstate Freight Sys- 
tem, Chicago, secretary and Ralph 
S. Bucklin, president of Reliable 
Transit Co., Chicago, treasurer. 


To feel the pulse of the industry, 
consistent reading of Automotive News 
is a necessity. 


CLARKE TROLLERS 


MAKE MONEY 
for 
Automobile Dealers 


Vv 
Lightest Outboards in the 
World for Their Power 
v 


Twin (alternate firing) 3 h.p. 


Weighs 18 pounds 


Single, 1.3 h.p. Weighs 1012 Ibs. 


Vv 


PEOPLE FLOCK INTO YOUR 
SHOWROOM to see these most 
modern motors. They make you 


Twin Troller 
(alternate firing) 


a profit and get you car prospects. 
* 


Get our dealer proposition and sell this simple, safe, clean, 
reliable motor — Get those direct and indirect profits. 


CLARKE ENGINEERING CO. 


6903 East Lafayette 


Detroit, Michigan 








FRED M. ZEDER, vice-chairman of the board, Chrysler Corp., and Mrs. Zeder 
visit Yosemite National Park as guests of The Ahwahnee. 








Studebaker’s Dealer Roster 


Augmented by 227 in May 


SOUTH BEND.—Geo. D. Keller, 
vice-president in charge of sales 
of the Studebaker Corp., this 
week announced the appointment 
of 227 new Studebaker dealers 
during May. 

The new dealers are: 


Arizona—Buckeye, Maricopa Fuel & 
Feed Co.; Phoenix, Alhambra Garage 
(ME), Maricopa Fuel & Feed Co., 
7 toe Auto Electric Co. Arkansas— 

. Little Rock, Hinkson's Garage; 
Osceola, Blackwood Motor Co. Cali- 
fornia— Alameda, Alameda Motor 
Sales; Escondido, George R. Lackaye; 
Huntington Beach, Harper Bros.; Los 
Gatos, Robert F. Benson; National 
City, Southland Motors; Rancho Santa 
Fe, Rancho Santa Fe Garage; Sonora, 
Symons Motor Co. Colorado—Aurora, 
Hasamaer Motor Co.; Brighton, L. A. 
Perkins Motor Co.; Denver, Santa Fe 
Motor Sales, Tejon Motor Co.; Dolores, 
J. L. Lynton; Erie, W. R. Brennan; 
Hayden, Giboney Motor Co.; Lead- 
ville, H. & A. Garage; Loveland, Teske 
Tire Service; Ridgway, Perkins Ga- 
rage; Walden, Ben Mosman; Wheat- 
ridge, Carl’s Motor Service. 


Connecticut—Thompsonville, Alden 
Ave. Garage. Florida—Gainesville, G. 
H. Strickland; Lake City, Columbia 
Motors. Georgia—Carrollton, Webb and 
Webb; Thomasville, Kerr Sales Co. 
Idaho—Caldwell, Valley Motor Co.; 
Kellogg, Robinson Motors; Malad, 
Malad Motor Co.; Montpelier, Joe Bur- 
goyne. Illinois — Beardstown, Ratcliffe 
& Dawson; Canton, Associated Motors, 
Inc.; Centralia, Briley & Kolkmeier; 
Chicago, Keller Motor Sales, Inc., 
Southland Motors, Inc.; Chillicothe, 
Ike Sewards; Clinton, Tate Garage; 
Earlville, John L. Hughes & Son; Eur- 
eka, Eureka Motor Sales Co.; Lincoln, 
Johnson & Wiggers: Paxton, Joyce 
Auto Sales: Pekin, Brants Garage; 
Sesser, Hule Motor Co.; Wasco, Rob- 
ert B. Mather. 


Indiana—Akron, Howard French; 
Auburn, Wimer’s DX Service Station; 
Columbia City, Swartz Motor Sales; 
Franklin, Fisher Auto Sales; Gary, 
Uptown Garage; Hope, Skaggs Motor 
Co.; Indianapolis, Dependable Motors. 
Inc., Chas. E. Underwood; Linden, 
Linden Motor Sales; N. Judson, Art’s 
Auto Service; St. Croix, Edward 
Blum; Tipton, F and N Motor Sales; 
Wadesville, Hidbrader Motor Sales; 
Walkerton, Walkerton Supply Co.; 
Washington, Killion Motor Co. Iowa— 
Algona, Meyers Service; Denison, Har- 
vey & Tracy; Lisbon, E. H. Zimmer 
Garage; Missouri Valley, Clifford 
Mass; Muscatine, J. M. Welch; Ossian, 
M. E. Vyverberg: Princeton, Midway 
Service; Tama, J. A. McKeen; Whit- 
tier, H. J. Hampton. Kansas—Hays, 
Riggs Tire & Motor Co.; Hugoton, J. 
H. Ladner; Iola, L. H. Reynolds Motor 
Co.; Newton, Fischer Motor Co.; Phil- 
lipsburg, Larkin Farm Equipment Co.; 
Pittsburg, McFarland Motor Co. 


Kentucky—Corbin, Sasser Motor Co. 
Louisiana—Jennings, McHugh _ Esso 
Station. Maine—Ellsworth, State Street 
Garage. Maryland—Brunswick, Bruns- 
wick Auto Agency; Hancock, Potomac 
Valley Sales; Reisterstown, Reisters- 
town Garage. Massachusetts—Belcher- 
town, Belchertown Motor Sales, Inc.; 
Franklin, Supple Motors, Inc.;_ S. 
Egremont, Chase’s Garage; Spring- 
field, Clinton Motor Sales Co.; West- 
field, Frank W. Stine Motor Sales. 
Michigan—Adrian, Ray White; Detroit, 
Kircher & Son Sales Co.; Eaton Rapids, 
McNamara Auto Sales; Hartford, Hart- 
ford Motor Sales; Laurium, Stenson 
Service Station; South Haven, Clyde 
Schnooberger Sales Co.; Sparta, D. X. 
Super Service. Minnesota — Bemidji, 
Goodman Motor Co.; Canby, Cecil 
Miller; Cass Lake, Ittner’s Garage; 
Lelano, Maas Motor Co.; Excelsior, 
Johnson Bros.; Faribault, Langer-Prib- 
bernow; Glencoe, O. K. Garage; Hec- 
tor, Witte Garage; Kelliher, Erickson 
Garage; Litchfield, Becklund & Cros- 
by; Little Falls, Dougherty’s Super 
Service; Long Lake, Long Lake Auto 
& Body: Long Prairie, DuFrene Auto 
Co.; Mora, Hanna Motor Co.; N. St. 
Paul, Boesel Motor Sales; Park Rap- 


ids, Frank Motley; Rogers, Heinen 
Merce. Co.; Rushmore, Ben Oltmans; 
St. Paul, Erickson Garage; Two Har- 
bors, Tourist Garage; Wayzata, Star- 
Key Sales and Service; Willmar, 
Steve’s Repair Shop; Winnebago, 
Roger D. Poole. 

Missour i—Carrollton, Automobile 
Sales Co.; Harrisonville, Harvey Im- 
plement Co.; Kennett, Ben F. Jones; 
Maplewood, Griffin Cook Motor Co.; 
St, Louis, The Clifton Heights Motor. 
Mississippi — Clarksdale, Cain Bros.; 
Collins, Day Brothers; Columbus, Joe's 
Service Garage; Forest, Miles Service 
Station; Greenwood, Correro Motor 
Co.; Itta Bena, Andrews Auto Supply 
Co.; Winona, Brannon Implement Co. 
Montana—Glendive, Dean Motor; Big 
Sandy, Myron FE. Hansen; Malta, 
Scheele Motor Co. Nebraska—Falls 
City, Edde Motors; Grand Island, 
Martin’s Car Market; Hartington. Ros- 
koff Auto Co., Neleigh, Mahood Bros.: 
Sidney, Aldrich & Blackburn. New 
Hampshire—tLittleton, Bass Motor 
Sales. New Jersey—Wildwood Crest, 
Kinney’s Garage, Inc. New Mexico— 
Aztec, Valley Service Station & Ga- 
rage; Clayton, John H. Zinck; Santa 
Fe, Walter B. Lewis. 


New York—Albion, Lawrence S. 
Higley; Bayport, Jost Bros.; Bronx, 
Stephany Motors; Buffalo, Kensington 
Sales Co., Inc.; Clinton, Cunningham’s 
Service Station; Clymer, J. L. Meer- 
dink; Geneseo, Morrison Sales; Greene. 
Harold L. Turner. North Carolina— 
High Point, Shell Tire & Battery Sta- 
tion, Inc.; Goldsboro, J. I. Musgrave; 
Mt. Airy, R & H Motor Sales; War- 
renton, Pittard Motor Service. North 
Dakota—Beach, Golden Valley Har- 
vester Co.; Minot, Monagin Motor 
Sales; Velva, Bernard Robinson. Ohio 
—Cincinnati, The Ahrens-Fox Fire 
Eng. Co.; Cleveland, Reliable Motors: 
Columbus, Mack Ruhlman, Inc.; Cov- 
ington, Van’s Auto Service; Dayton, 
L. B. Hilgeford Auto Sales; Elyria. 
Stang Motors; Franklin, Fred’s Auto 
Sales; Groveport, Bryan Motors: Ly- 
ons, Copeland Motor Sales; Mason. 
Fred’s Auto Sales; Millersburg, San- 
derson Motor Co.; Pleasant Hill, Hawn 
Motor Sales; Salem, Tom’s Service 
Station; Waverly, Waverly Garage. 

Oklahoma — Ardmore, Harry Moyer 
Motor Co.; Oklahoma City, Jack Ken- 
dall. Oregon—Hillsboro, C. Willis 
White Motor Co.; Roseburg, Motor 
Shop Garage. Pennsylvania — Danville, 
Ford & Frey; Drexel Hill, Champion 
Sales Corp.; Finleyville, Finleyville 
Auto Co.; Hamburg, Hamburg Sales & 
Service; Huntingdon, Heine and Simp- 
son, Ine.; Kingston, Sidney Pallitz; 
Lewistown, B. H. Leister; Mercer, 
Smith and Barron: Philadelphia, 
Kramer Motors; Phillipsburg, Gal- 
braith Service Station; Scranton, Tri- 
State Motors; Tunkhannock, Allardice 
Service; United, Sivak Service Station; 
Upper Darby, Stout’s 69th St. Service: 
Wellsboro, Waymon L. Borden. Rhode 
Island — Westerly, Scenic Highway 
Service Station. South Carolina—Ben- 
nettsville, Parrish Motor Co.; Cheraw, 
Martin Motor Co.; Rock Hill, Hunter 
Motor Sales. South Dakota— Belle 
Fourche, _Jackson Motor Co.; Flan- 
dreau, Kinney’s Auto Sales: Frank- 
fort, H. E. Hilkemeier. 

Tennessee—Dyersburg, Wilkes Motor 
Co.; Harriman, Ladd & Cofer Motor 
Co.; Knoxville, Tennessee Motor Sales 
Co.; Lake City, Motor Supply Co.; 
Pulaski, N. P. Bobo Motor Co.; Tulla- 
homa, Jennings & Franklin. Texas— 
Alvin, Stanton’s Motor Co.; Brecken- 
ridge, Mehaffey Motor Co.; Huntsville, 
Adickes Motors; Levelland, Allison 
Motors; _Post, Marshall Mason Motors. 
Utah—Fillmore, Ashman Brothers. Vir- 
ginia—Arlington, McComas Bros. Mo- 
tor Co.; Danville, Gourley Bros.; Har- 
risonburg, Gordon Bros. Motor Co. 
Vermont—Barton, Corner Garage, Inc. 
Washington—Seattle, Lyle and White 
Motor Co. West Virginia—Elkins, Cen- 
tral Motors; Salem, Carder Motor 
Sales. Wisconsin—Carrollville, Subjak’s 
Garage; Emerald, Fleming Auto Co.; 
Medford, Rief Motor Sales: New Rich-— 
mond, Bernard’s Super Service: Niag- 
ara, Enoch Nelson; Racine, Independ- 
- Motor Sales; Stanley, Colburn 





Carolinas, Virginia Agree on Complete heciprocitypu 


to Extend Pact 
Throughout the Southeast 





New Managers (16 
To Head Five | J 


Pontiae Zone 


PONTIAC. — Changes 9 
agers in five Pontiac zones Po og 
nounced by Ds. Us Bathrick, Pon. rabered 
porn Motor’s general sales Man. parketin 

R. B. Wright goes to Oklahom: wd " 
City, R. W. Losey to Dallas, ¢ Chnith & | 
Sumner to Kansas City, D. B iow Yor! 
Whitfield to Minneapolis and R} «mpro 
O. Nenke to Charlotte. For Low | oot 
and Whitfield it is a transfer frog hareas 
one zone managership to another tant c 
while for Wright, Sumner anj Fi 
Nenke the appointments may; eed od 
their first zone managerships, Aj - erat 
have had many years experieng — 
with General Motors and othe i 
automobile companies. 

Losey, formerly zone Manager jp 
Oklahoma City, succeeds W, F 
Cabeen who resigned the Dallx 
zone managership to take an in. | 
portant position with C. P, Simp- Nas 
son who recently resigned as gen. 
eral sales manager to become ; DETR¢ 
Pontiac dealer in Houston. Loseysninted 8 
automobile experience _ inclugefte CoUn 
nine years with Pontiac as 2zong%#ounce 
manager in Denver and in Ok)-pees 8° 
homa City. Nash Me 

Wright’s experience _ include Blees | 
several years as a dealer’s sales illows: 
manager, district manager {i eS 
Pontiac in the Cleveland zone}nvis, Gri 
business management manager forfianford, 
the Central region, manager of tea“, 
Pontiac Detroit retail store anifonn: Na 
assistant manager of the Pontiacf(onn.; Ste 
zone. Miller Mot 

Sumner is being transferred aes 
from Los Angeles where he wafin Auto 
assistant zone manager. He su-}%#age, Cl 
ceeds C. W. Mellon, resignei},,Hend 
Sumner started in the automobiklt, Lexi 
business in 1919, and _ has _ beef2wensboro 
with Pontiac continuously  sinefencetor. 
1931 as district manager and &} Maddy } 
sistant zone manager at Los Arla; Shelb 
geles. a. Si 
Whitfield goes to Minneapolifiy «i 
from Charlotte, N. C., where heft Jorstad, 
was manager of that zone. k Dag “a 
succeeds C. H. Kenney, resigneiPiradise. 
With the exception of a fevfSlina, Ka 
months Whitfield has been wit oo. ~ 
Pontiac since 1924. RL. Pete 

Nenke has been assistant mal-Jits Auto } 
ager of the Washington zone sine}": Nort! 
1937. He joined General Motors iyi.” 42° 
1916, came with Pontiac in 19194}Mich; s. 
district manager in the Pittsburg ed. 
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Chain Bill Killed  |s:; 2. 


COLUMBIA, S. C.—The house df tuck Co. 
representatives by an overwhelmin‘ Minn: Fa) 





vote, killed a bill to increase the tjtreen, Ky 
on chain stores in this state to a mé{ienn; M 
imum of $450 a unit. ‘rvis, N. 
a iat aaa Metarie, N 
‘rs, Inc., 
trandreth, 
Sherman ( 


Am 3M Norwalk 
“onn.; Na 


BOLT DOW 


VJ; Cok 
MACHINING COSTS - USE Nici 


ts, N. Y 
— 
B Station 
tater, 7 
a C 
dde M 
telzien 
Important in modern mass pie ery a J 
duction is the high-speed equ mete N 
ment built for automatic be Pa, = 
threading. Outstanding ane Ma; City 
of this type of machine Js ‘ i 
well-known “Rapiduction ber the: Wry 
threader made by the on Paul FP, 
Williams Co., Cleveland, Ohio. “fs 
this fully automatic precision ™y.,; 
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constantly full of bolts. $0 \ Jy 
machine taniet be capable of ” i 
its job unfailingly despite ” 
crowded to capacity, day ant} 
day out. To withstand such 9°) 4.) 
ice, the designers specifie 
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pETROIT.—During May, for 
«Hye first time in five months, ad- 
ances in business activity out- 
-Jymbered declines among the 147 
-Jarketing areas of the United 
wates, according to the Bus’ness 
urvey department of Brooke, 
smith & French, Inc., Detroit and 
New York advertising concern. 

| “Improvement was shown in 116 
vIseas, the report states. “Only 
19 areas declined and 12 remained 
,ithout change.” 

The greatest May gains were 
k egistered in the following areas: 
Il\erdeen, Camden, Cedar Rapids, 
ce 


























109 New Dealers 
| Are Appointed by 
Nash During May 


‘| DETROIT.—Nash Motors ap- 
“Jointed 89 new dealers throughout 
‘fhe country during May, it was 
zone mnounced this week by W. A. 
Okla. Blees, general sales manager of 
Yah Motors Division. 

lud Blees listed the new dealers as 
sales follows: 

for Cohen Motor Co., Athens, Ga.; Mark 

OfyeConnell, Gainesville, Ga.; ; 
zonefdavis, Griffin, Ga.; Baldwin's Garage, 
or fofxanford, Conn.; Merton H. Young, 
if th Iryeburg, Me.; Carl’s Garage, Lebanon, 

ti. H.; Wm. W. Phillips, Old Saybrook, 
aldffonn.; Nash-Roxy Sales, Wallingford, 
ntigefonn.; Stone Motors, Dunkirk, N. Y.; 
Miller Motor Co., Carrollton, O. 


erred Hudson’s Nash Sales, Lowell, Ind.; 
“IBucher Motor Co., Peoria, Ill.; Strat- 
 Waifin Auto Sales, Athens, O.;: Long's 


suc-JSarage, Cloverport, Ky.; Melton Motor 
gned ., Henderson, Ky.; Mobil Friendly 
| rvice, Lees Creek, O.; Cooper Motor 
obi’, Lexington, Ky.; Willys Sales, 
beenfOwensboro, Ky.; Caskey Motor Co., 
since Princeton, Ind.; Sardinia Motor Sales, 
~ pardinia, O. 
d & _Maddy Motor Co., Shady Springs, W. 
Ar-{’a; Shelby Nash Motors, Shelby, O.: 
‘entral Service Station, Florence, S 
;.c; Jordan Nash Co., Des Moines, Ia.; 
polsfiall & Keefer. Marshalltown. Ia.; O. 
e leit Jorstad, Wallingford, Ia.; Gulf Mo- 
. Refs, Galveston, Tex.; Hill-Nash Co., 
of ptze City, Kans.; Morrill & Day, 
pitt mradise, Kans.; Peatling Motor Co., 
ferfSalina, Kans. 
with], Ree Motor Sales, Libertyville, IIL; 
snavely & Langford, Compton, Calif.: 
iL. Peterson, Santa Ana, Calif.; Col- 
mal ms Auto Exchange, West Palm Beach, 
sine]; Northern Nash Sales. Gladstone, 
rs 2 ich. Janke Motor Sales, Tomah, 
193 is; Munising Nash Sales, Munising. 
198]Mich; S. & H. Auto & Body Co.. 
urg§rainerd, Minn.: O. H. Voigt, Dent. 
finn; Remley Auto Electric, Glen- 
wood, Minn. 
N. A. Berge. Gonvick. Minn.: 
y Garage, Hammond, Wis.; 
k Construction Co., 
mn.; Farmer's Suvynly Co., 
e sreen, Ky.: 
matilenn.; Main Garage, 
vis, N. Y.; Economy Auto Sales, 
4ttarie, New Orleans; Estabrook Mo- 


























the 
Star- 
Starbuck, 
Bowling 
P. D. Leath. Gallatin, 


Street Port 















he: Inc. Bronx. N. Y.; Angle & 
wandreth, Newton, N. J.: Broadway 
4h ‘terman Garage, Inc., New York. 
Norwalk Motors, Inc., Norwalk, 
oe Nash Ridgewood Co., Ridge- 
me 00, N. J.; Leonette Motors, Summit, 
‘.J.; Colonial Heights Garage, Yonk- 
fs, N. Y.; Wright Truck & Imple- 
Rett Co., Ada, Okla.; Covington Nash 
», Duncan, Okla.; West Main Serv- 
Reeation. Pawhuska, Okla.; Hubbard 
Seng Nash Co., Shawnee, Okla,; Still- 
CKE wi Nash Co., Stillwater, Okla.; 
er’s Garage, Tonkawa, Okla. 
paid Motor Co., Falls City, Neb.; 
pier co & Firkins, St. Francis, Kans.; 
ell Rabiy Motor Co., Easton, Md.; Herb 
yup Yo itt Motor Co., Flagstaff, Ariz.; 
pol}*"tag Auto Service, Jefferson Center, 
‘ Bryan E. Shepp, Moorefield, W. 
' City Auto Service, New Kensing- 
: is. P33 Service Garage, Grangeville, 
bo! Ore» Fayne & Crowner, Pendleton, 
ster . Wm. Hayward, Dansville, N. Y. 
o. a my F. Johnson Co., Belvidere, II1.; 
ow Schuk Winn, Evansville, Wis.; Emery 
oof Trail arage, Genoa, Ill.; National 
f yn, cerage. Highland, Ill; John_T. 
ppe hn (Motor Co., Maplewood, Mo.; | 
thi Curty LaFrance, New London, Mo.; | 
int] isso right Bros., Garage, Paris, Mo.: 
Bly. Ww. Motor Co., Poplar Bluff, | 
tor @ pV: Qwen, Chico, Calif.; Moli- | 
. Ross, San Jose, Calif. | 
€d Maddux, 


dW Leavenworth, Wash.: | 
er" j nitfield Motor Co., Fayetteville, 
he} *+ Arthur Motor Co., West Plains. | 


Mo - 
allo ae Muller & Parkhurst, Syracuse. 
. aff ng. nasty Motor Sales, Fort Wayne, 
A Nash Mickey English, Rockville, Md.: 
s 0 Toe'c English Co., Washington, D. C.; |! 
ene! ang peter Sales, New Lothrop. Mich.; 
Dae ter, hg Whims Nash Sales. Roches- 


L. S. Maremont 


Cc 
NA of HICAGO. L. S. Maremont. 63, one | 


he oricin: c 
Automotive 2 founders of Maremont 

ar hast we Products, Inc., died here | 
eek. Mr. Maremont was asso 


Ciat = 
u ineg’ With the automotive spring bus- 
Ince its beginning. | 
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Business Rises in May Top Declines in Markets 





16 Areas Show Increases 


19 Decreases 


Charlotte, Chicago, Cincinnati, 
Cleveland, Davenport, Denver, 
Duluth, Fort Wayne, Fort Worth, 
Grand Forks, Hartford, Joplin, 
Kansas City, Lincoln, Little Rock, 
Los Angeles, Minneapolis, New 
Orleans, New York City, Omaha, 
Peoria, Philadelphia, Portland, 
Me., Poughkeepsie, Pueblo, Salt 
Lake City, Savannah, Scranton, 
Sioux City, St. Joseph, Toledo, 
Topeka, Wilkes-Barre and Wil- 
liamsport. 

The following areas were clos- 
est to normal in May: Albu- 
querque, Atlanta, Austin, Bakers- 
field, Cheyenne, Dallas, El Paso, 
Houston, Indianapolis, Jackson- 
ville, Little Rock, Miami, Mobile, 
Phoenix, Portland, Ore., Rich- 
mond, Terre Haute, Washington, 
D. C., and Winston-Salem. 





@ The new U.S. Royal Foam Sponge Seat 
Cushion offers an entirely new kind of fatigue- 
reducing riding comfort to motorists ... new 
salability to the makers of today’s fine cars. 


Bound for the Ball 


In a Bushel of Beans 
NEW YORK.—Production of 
textiles through a novel pro- 
cess from the protein of the soy 
bean is on the way to perfec- 
tion in the Dearborn laborator- 
ies of the Ford Motor Co., ac- 
cording to announcement here 
this week in conjunction with 
the Ford exhibit at the New 
York World’s Fair, where part 
of the process is displayed. 
Company research chemists, 
it was announced, believe the 
process represents the first time 
a textile filament has been 
spun from a protein derived 
from a vegetable source. In- 
dustrial importance of the ex- 
periments, when completed, it 
was explained, will lie in the 
ease with which soy beans may 
be grown in almost any part of 
the world. 





The Foam Sponge rubber 


in this new-type seat cushion, 
developed by “U. S.”, is sag- 
proof—insuring against per- 
manent “set.” It is odorless 





Comfort-Proved BY PULLMAN 
OVER 2 YEARS ON FAMOUS STREAMLINERS 


NEW YORK * 


U. S. ROYAL FOAM SPONGE 
PRODUCTION ADVANTAGES 


1. Smoothness of contowr—ne 
hand-stuffing. All cushions are 
moulded to uniform size and shape. 
2.. Ease of assembling. One unit 
securely fastened to a founda- 
tion. Covers always fit. 

3. Lower cost of assembling. 
No fitting of padding and filling. 
4. Ability to introduce rolls and 
panels of exact lines and contour. 
S. Broadens the number and 
intricacy of seat cushion styles 
and designs. 





Purchasing Power is Up, 


Registration Gains Show 


DETROIT. — Public purchasing with a gain of 156.6 percent, was 


power in urban centers throughout 
the country stands at a far higher 
level today than at this time in 
1938. 

Latest available data on new car 
registrations, received from 47 
states for the year to date through 
April, show that Chevrolet’s unit 
gains have ranged as high as 254 
percent in one city, over the cor- 
responding period last year. Gains 
in some half-hundred cities ex- 
ceeded 50 percent, and in 14 cities, 
all but one of which are industrial 
centers, they were more than 100 
percent. 

Highest percentage of gain in 
the country was shown in Pontiac, 
Mich., where the 254 percent fig- 
ure was achieved. Miami, Fla., 


second, and was the only city not 
primarily industrial in character 
to more than double last year’s 
figures. 

The other hundred-percent-plus 
cities, according to the record, are 
Youngstown, Toledo, Quincy, Flint, 
Lowell, New Haven, Lynn, Detroit, 
Dayton, Canton, Pawtucket and 
Akron, in that order. Jackson, 
Mich., Chattanooga, and Fall River 
each gained more than 90 percent. 

“Several of the cities showing 
sharpest gains are primarily auto- 
motive centers, and the majority 
of the 14 are closely connected 
with the automotive industry, 
either as car producing cities or as 
sources of materials or parts,” 
William E. Holler, Chevrolet gen- 
eral sales manager, pointed out. 


and, through its remarkable “‘breathing”’ 
quality, constantly self-airing. Its extreme 
comfort, conclusively demonstrated by com- 
pletely satisfactory installations in both buses 

and trains, is due to its abil- 


fatigue. 


W ear-Proved 8Y GREYHOUND 
FIVE YEARS ON TRANSCONTINENTAL BUSES 


ity to absorb energy... thus 
reducing the shock and vi- 
bration which induce driving 
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DETROIT 


LOS ANGELES 
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Immediate Outlo 





Minimum Rates Sought 
By Penna. Truck Association 


Special to Automotive News 

BUCK HILL FALLS, Pa.— 
(UTPS) — Approximately 
350 members of the Pennsylvania 
Motor Truck Assn. attended the 
sixth annual convention of the or- 
ganization at The Inn here last 
week, at which time the associa- 
tion went on record as favoring 
the establishment of minimum 
rates. 


Minimum rates was the chief 
topic of discussion at the conven- 
tion this year, and committees of 
the association are to assist in the 
drafting of minimum schedules for 
intra-state shipments. The public 
utility commission for the last year 
has been holding hearings on the 
subject. 

Rich*rd J. Beamish, a member 


of the commission, urged the asso- 
ciation to agree on minimum rates. 

U.S. Senator Burton K. Wheeler, 
of Montana, told truckers that the 
three major problems in 
United States in need of solution 
are unemployment, _transporta- 
tion and agriculture. 

“The motor truck industry has 


forms of transportation by placing 
it on a sound footing. Competition 
will continue and the people will 
benefit through cheaper rates and 
more efficient service.” 


Edward S. Gogolin, general 
manager of the association, urged 
members to consider a legislative 
program to be presented to the 
next regular session of the general 


assembly. He said that the fight 
the | during the past session on the pro- 


posal to eliminate overhead carry- 
ing of automobiles above the driv- 
er’s cab was the most important 
matter affecting the trucking in- 


done more to bring about cheaper | dustry. 


and better railroad service than 


Howard D. Gibbs, Pittsburgh, 


any federal or state regulatory formerly first vice-president of the 
commission,” Senator Wheeler | association, was elected president. 


said. “I am not sure that regula- 
tion is the answer to the trans- 
portation situation. * * * There is 


He succeeds William J. Clark, of 
Philadelphia. 


Other officers are S. F. Niness, 


nothing in the legislation pending | Downingtown, first vice-president; 


before congress that would de- 
prive any form of transportation 
of the business it should rightfully 
obtain. It tends to stabilize these 





Joseph Garner, Harrisburg, second 
vice-president; W. F. Crossett, 
Warren, secretary, and Harry L. 
Gormley, New Castle, treasurer. 


——_—# 
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But Buying Movements 


Greater Than Selling Wave\7, 


Special to Automotive News 

NEW YORK —Action of the 
shares of automotive companies in 
the stock market reflects an un- 
changed outlook for the immedi- 
ate future. Statistics on recent 
operations of the industry, in- 
cluding retail sales, have been 
satisfactory from the viewpoint of 
Wall Street and the conviction ex- 
ists that, unless weakness de- 
velops elsewhere in the business 
picture, the motor vehicle industry 
will continue to make gains into 
the 1940 model season. 

Washington news is better, par- 
ticularly with respect to legisla- 
tion on taxation, and Europe is 
providing fewer crises. 

As to the stock market itself, 
buying movements appear to at- 
tract larger followings than sell- 
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SEVEN STEPS TO SAFETY 


—in the 1939 BODY by FISHER 


wae you seek safety in a car, where do you 
look for it? In the way its body is built? 


Fisher craftsmen hope you do. For when you 
consider how all the steel panels, pillars and reen- 
forcements in a Body by Fisher are Unisteel 
fused together, you'll find they’ve provided the 
utmost in silent, shock-proof solidity. 


Or are you chiefly interested in a safer, wider 
range of vision? Then, look at the new visibility 
in the 1939 Body by Fisher, too. 


For instance, the Pontiac De Luxe Eight sedan 
illustrated here has 412 square inches more total 
safety plate glass area in its windows and wind- 


shield. In fact, the windshield alone is 30% larger. 


And so it goes. The further you look, the more 





1. The solid, silent security of Unisteel construction 


2. More total glass area in windows and windshield 


for greater visibility. 3. No sharp edges in interior 
—soft roll top on back of front seat. 4. Improved 
Fisher No Draft Ventilation prevents wind- 
shield’s fogging on inside. 5. Solid steel 
Turret Top with U-shaped steel cross bows 
for reenforcement. 6. Ventipane locks pro- 
tect the car and its contents against intru- 
sion. 7. Saftiseal union between floor and 
side panels keeps exhaust fumes out. 


Y ws 





safety you see. For there are seven important 


ways in all that Body by Fisher adds to the safety 


of General Motors cars. 


Inside, there’s a soft roll top on the front seat, 
plus round-edge fittings throughout. And with 
easier-to-regulate Fisher No Draft Ventilation, 
there’s no danger of the windshield’s fogging — 
with locks on the Ventipanes, no risk of intrusion. 


Overhead, there’s the protection of a solid steel, 
reenforced Turret Top. And underfoot, a ribbed 
steel floor that’s Saftisealed for absolute protec- 
tion against exhaust fumes and road dust. 


So when you add all this safety to all the com- 
fort, style and luxury that make Body by Fisher 
the most famous of all car bodies, it’s easy to 
understand the advice you hear, “For *39 better 


pick the car with Body by Fisher” — which 


means a General Motors car, of course. 






“YOU’LL BE PROUD TO OWN A PONTIAC”—take 
the smart motorists’ word for it—or, better still, 
just study the beauty and qanghe the safety and 


= 


EL TURR 
STE! “ef Top 


comfort of its new Body by 


isher. 









CHEVROLET + PONTIAC * OLDSMOBILE +« BUICK+ LASALLE + CADILLAC 
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ing waves. The market, , 
still is erratic (within oo 
price range) and no definite trend 
has developed in recent weeks, |t 
was just a year ago that the sh; 
upward trend in the market got 
under way after a long Period of 
dullness such as has marked Te 
cent months. Perhaps it is for this 
reason that the market is bein 
so closely watched at this time 

The figures on short sale posi. 
tions for the end of May containg 
some interesting changes in aut. 
motive stocks from the end 9 
April. For one thing “shorts” jp 
Studebaker “ran to cover” jp 
May and at the end of that month 
only 1,920 shares of this stock 
were reported in the short Posi- 
tion, as against 33,203 shares , 
month earlier. This is the smalleg 
Studebaker short position in , 
long time. 

Generally, however, short Posi- 
tions in automotive stocks ip. 
creased last month. Short interes 
in Chrysler at the end of Ma 
totaled 81,202 shares, as agains 
65,375 a month earlier. For Gen. 
eral Motors, the last figure was 
44,546, against 42,144 in April 
United States Rubber short jp. 
terest was 54,987, as against 28. 
013 a month earlier. 

The only figures published by 
the New York Stock Exchange ar 





Stock Averages 
Last This Year 
Week Week Change Ap 
24 motors . 29.85 29.67 —0.18 178 
10 car-truck cos... 31.17 31.03 —0.14 19.0 
10 parts-access. ..22.59 22.02 -—0.52 152 
4 tire-rubbers ..2436 24.36 ani 


for companies in which the short 
position is more than 5,000 shares 
on a given date or in which ther 
has been a change in the short po- 
sition of at least 2,000 shares in 
the preceding month. 

Other automotive companies in- 
cluded in the report for May 3l 
were: Bendix, 6,465 against 5,515 
at the end of April; Electric Auto- 
Lite, 2,373 shares against 7,441. 








Milan Opposes 
Consolidation of 


Motor Division: 


MADISON, Wis.—Louis Mila, 
executive secretary of the Wis 
consin Automotive Trades Asst, 
appeared before the joint financ 
committee June 1 against the Cook 
amendment to the Schlabach bil, 
No. 738, A, which would crea 
a new department under a $6,000- 
a-year director and three $5, 
division heads, to handle state mo- 
tor vehicle functions now cart 
out by five state agencies. The 
Cook amendment would consdl- 
date all these functions in the 
office of secretary of state instead 

Milan voiced his opposition “be 
cause we want to take those funt- 
tions out of politics.” He said that 
because the secretary of state had 
handled various motor vehicle 
duties for 35 years was “no argu 
ment” for the substitute ament- 
ment. a 

The assembly last week by 4 
to 0 vote, passed bill No. 605, A 
to exempt from weight tax trucks 
hauling all unmanufactured agt 
cultural products and also tru 
hauling material to cheese fa 
tories and creameries. The me* 
ure now goes to the senate for at 
tion. , 

The senate passed and sent] He 


the assembly bill No. 247, A, wi Chry 
exempts from the ton mile = pres 
materials for use of farms Ww ~~ 
carried by private carriers. - 
eee 
° e o,? li 
Will Build Addition |. —_ 
GADSDEN, Ala.—The Goodyear, fr | Ad 
& Rubber Co, has let a ati Ade 
cons a war 
at its local sient for distribution 


tires, tubes, bicycles, batteries. ™ A 
and general automobile accessor ent 
C. Michaels, general super! i rep 
announced. The new plant vximat 
resent an expenditure of appr’ 100 fee! 
ly $100,000, and will be 100 by 
three stories high. 

















manager of the Richardson Boat 
Co., in Tonawanda, N. Y., has been 
appointed advertising and sales 
promotion manager of USL Bat- 
tery Corp. at Niagara Falls, N. Y. 

In his new position Gillespie 
will be responsible for the promo- 
tional activities of both USL and 
Auto-Lite storage batteries. USL 
Battery Corp. is a division of the 
Electric Auto-Lite Co. 


et 


§ 
Ves FA Conclave 


Paul Garrett, public relations director, General Motors 

,, will deliver keynote address at 35th annual session 
if the Advertising Federation of America, which is expect- 
aj to bring together 2,500 delegates from all parts of the 





the Ath Dimension 


The News of Automotive Advertising 









By Pete Wembhoff 


lowe Ver, 
te treng 
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Creative 


Walter C. Ayres joins merchan- 
dising staff of Brooke, Smith & 
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SLIM BARNARD (left) and Harry Elliott, well known Pacific Coast adver- 


in the San Francisco Fair during Ford Day at the Exposition. 
a. but Harry just took this unsuspecting gentleman for a brand 


new cane because he missed Elliott’s weight by 30 pounds. 


of products marketed through pub-|ment of Chicago Tribune, has 


joined advertising staff of the 
“First Three Markets” group of 
newspapers, namely the roto sec- 
tions of the New York News, 
for past 10|Chicago Tribune, and Philadel- 


years with automotive depart-!phia Inquirer. 


eit) 









vale 


Coma eT 


Hoagland’s Garage, Pontiac Dealer, 


Somerville, N. J. 


3 out of $ new car buyers 
said they would have bought 
LifeGuards if the salesman 
had asked them. 


HaAAaAaRAaAaAARRA®A 


8 out of 10 motorists now know about LifeGuards 
and why they are necessary to complete safety. 





“We are convinced that Goodyear Life- 
Guards fill a long-felt safety need and that 
the car dealer who overlooks this profit- 
able item is passing up sales possibilities 
and the opportunity to greatly increase 
profits from his business.” 


LifeGuard sweeps on, in city, town and hamlet... 
because of the thorough manner in which Good- 
. and the ex- 
traordinary co-operation Goodyear gives dealers. 


You should have your share of these big 
profits. You can get details from the nearest 
Goodyear District Office. Or write to R. S. 
Wilson, Vice President in Charge of Sales, 


1e shar United States and prominent advertising leaders from abroad. | French, Inc., and will carry on 
‘Ket Bot Opened Sunday (18), meet-® ers ene a eS special creative 
‘Tlod off .9g will continue through | ager of the club, was re-appointed. research work. 
ked re, | 8 ; : : Ayers enters 
for this four days, at Waldorf-Astoria Besides officers, directors for agency with 19 
S being] and at New York World’s Fair. | the year are Frank J. Denney, of years of selling 
time, | Opening session, Sunday after- Cadillac; Willard S. French, of and executive 
le posi. J noon at the Court of Peace at Brooke, Smith & French; Stuart experience. First 
Mtainej| the World’s Fair, heard Grover|A. Friedrich, commercial artist; sales experience 
n auto.|4 Whalen, fair president; Rep.| Peter H. Friesema, of Friesema was gained with | tising man, 
end of} Bruce Barton of Batten, Bar-|Brothers Printing Co.; D. C. the Oakland Mo-| Don’t look now, 
rts” in| on, Durstine & Osborn, Inc., and | Murray, of Fortune Magazine; Gil- tor Car Co. un- 
er” jn] Sir William Crawford, leader of| bert U. Radoye, of Creative der Norvell 
| month | the British oe to the con-| Agency Associates, and William Hawkins. Three | jic utilities and dealers. 
S stock : aa of Ge oe J. Scripps, of Station WWJ. W. C. Ayers years 1 s = 
‘t posi. : E move o the ° 
ie ¢ eae Se Adrector household appliance industry, and Switches 
malls Honers in Ad.|..James E. Gillespie, for the past] since then has devoted practically] John Montague, 
1 in a certian oe Lon- 12 years sales and advertising! his entire time to the promotion 
. don. 
se ae Pra Pr 
a give eynote 
oa speech today r 4 

May (19) on the con- 
agains vention’s theme, 

a “Advertising al a 

day Builds To- 

April re morrow’s Pros- Pel 

rt in. prity,” when the meetings will 

st 28, move back to the Waldorf-As- 
ria. Views of labor, govern- 

ied by ment and industry on the gen- 

Be ae | ora] subject of a “United .o. 
for World Prosperity” wi e 
given by the next three speakers: AGLAND’ S GARAGE 

ze Xt Matthew Woll, vice-president of HO Co mone st 

18 11 the American Federation of La- 10-1 SOMERVILLE. Oe hes’ — 

4 8] bor; Henry F. Grady, United i ok 

- a States tarriff commission, and 

——J|Walter B. Weisenburger, ex- 

> short | ecutive vice-president of the Na- 

shares] tinal Assn of Manufacturers. 

| there} Gov. Lloyd C. Stark of Missouri 

rt po- | will speak at the annual dinner pubver co Ine 

res in} session. Eddie Cantor also will qe cooayest Tire & 

__, | be on program. 500 central Ave 

les i-{ Besides emphasizing the need Newark NJ tention Mr Tt D Love 

lay 1] for harmonious understanding At _— 

5,515] between industry, labor and Gentlemen: yeasure with the 

Auto] government, the convention will express our ee LifeGuards- 

41. | take up the subject of better we want p= qn selling 60° yn Somer- 
public relations. In line with we have of intensive Wor wenty 
this thought, federation will esult of three eet “a we and 3D 
announce a public relations pro- as at we were avie +o ty of oUF oy gales. 
gram for its affiliated adver- ville» “ecuards to thirty Oots for fu 

of tising clubs to use in their four aan we nave live P 411 a long 
respective communities. This aadt + coodyeer ier who overlooks 

ONS} program, which will mark in- are convinced that the cer 4° possibilitie 

| auguration of a national cam- Wee safety need OD | passing UP OO profits from 
Mila, ) paign to promote industry’s role =  profitanle item” eatiy incree 
Wis! in the country’s economic sys- ena tbe OPPOFe —_ 
Asst. | tem, will be presented to the nis business: 3 for your prec ae 
nance | conference Wednesday morning. pank you reGuards and to = = 
Cook} At the same meeting, it is ex- ye want to * merchandising ee aa every re 
1 bill | pected the federation’s study of assistance = now on we & -. ¢ our new car buy’ 
reaté | school textbooks, revealing anti- ou that from |’ s, every one 
5,000- | advertising sentiments, will be peli Litecuard truly 
5,000 | discussed. Yours very 
as Three luncheon meetings are p 
tthe siotaied Tuesday. Mayor La- 

. | “uardia will address a luncheon : E 
nsoli- sponsored by the sales managers’ HOAGLAND'S GARAG 
| the | division, National Assn of Broad- 
tead | casters, Col. Louis Johnson, will Prop- 

be | address the Industrial Advertisers wi: MEH 
fun: | Conference on “industrial Pre- = 
that} paredness for Security.” Alan wn a 
had Brown, director of public rela- ameRICAS 
hic | tions, Bakelite Corp., will talk 
rg’ on the same program, with “In- 
end- ring Mobilization for Peace” 

Is topic. The thir heon, - ‘ 

+ that of mg cl a seetited MR. HOAGLAND is still another motor car 

+ dressed ‘be _— vel Ter. dealer who is demonstrating that the logical 

agri | Tick, of the New York Times, on place to sell LifeGuards is in the automobile year has cultivated the market. . 

ucks | “World Conditions of the Moment z : 

fac- =e Their Effect on the Economic salesroom and in the service department! 

eas- | Situation.” 

"| Officers The size of the town doesn’t matter. Somer- 

tf Howard O. Ward, adrector of ville, New Jersey, is a town of 7,000 popula- 

Ma | yuvsler Export, was elected tion... yet look at the profits a 3-days’ drive 

| President of the Detroit Adcraft . é 
het flub at a meeting of the new yielded . . . and look at the steady LifeGuard 

oar ‘ ; 
a 2 nee. Wil- profits in the months and years to come! Goodyear, Akron, Ohio. 
liam H. Moore, of Detroit News, 

» re vice-president; James . 

1 ams, of MacManus, John ‘ - 
ia) Sis sesnee guaend vieseres- For Complete Motoring Safety... 4-Wheel Brakes... All-Steel Body... Safety Glass... and 
ad? dent; iteuben Ryding, of J. L. 
jet | .UdSon Co., secretary to the 
rep | Card, and Carl Georgi jr., of D. 
ate | ©. Brother & Co., treasurer. Har- 


ld M. Hastings, secretary-man- 


AR LIFEGUARDS 


LIFEGUARD is a trade-mark of The Goodyear Tire & Rubber Company. 
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Budget Plan Boosts Service Volume 68% in Ala. 


Credit Losses Very Small; 


Customers Are Enthusiastic 


By Geo. H. Watson 
Staff Correspondent 

JASPER, Ala.—Finding that his 
chief competition in the automo- 
tive service business was not 
other shops but rather dealers in 
electric refrigerators, vacuum 
cleaners, radios, clothing and 
countless other items, sold on an 
easy installment basis, E. R. Mat- 
tingly, Ford dealers here, decided 
to install his own budget depart- 
ment. 

Here a customer may have his 
car overhauled and pay for it on 
a weekly, semi-monthly or month- 
ly plan depending on how he 
draws his salary. 

The plan of operation has 
stepped up the repair and parts 
business an estimated 68 percent. 

Why the concern installed a 
“pay-as-you-ride” department was 
explained by Harold Ford, man- 
ager of the parts department. He 
said the company found quite a 
few customers who wanted to 
have heavy repairs made but did 


New Inspection 
Devices Installed 


By B.C. Dealer 


NEW WESTMINSTER, B. C.— 
Establishment of a “safety lane” 
for the thorough testing of auto- 
mobiles, to meet the _ strictest 
government inspection, is an- 
nounced by Trapp Motors, Ltd 
here. 

The devices test accurately and 
thoroughly all phases of _ the 
braking system, wheel alignment. 
steering system, and headlight 
candlepower and alignment. The 
examination involves a score of 
additional tests of parts of the 
car affecting road safety. The test 
takes from half an hour to an 
hour. When completed the Trapp 
Motors staff fills out a _ special 
chart and supplies a windshield 
“safe” sticker if the car passes all 
tests. 

Frank Pollock, service manager, 
has supervised the establishment 
of the safety lane as a new serv- 
ice to local motorists. No charge 
is made for the inspection. A 
successful test on the Trapp Mo- 
tors devices is considered even 
more rigid and accurate than the 
tests at the government station in 
Vancouver. 


Officers Are Elected 


STAMFORD, Conn.—The following 
officers have been elected by Norma- 
Hoffman Bearings Corp.: W. M. Nones, 
chairman of board; O. P. Wilson, pres- 
ident-treasurer; H. J. Ritter, vice—pres— 
ident and secretary: C. B. Malone, 
vice-president in charge of plant oper- 
ations; E. C. Lennon, asst. secretary- 
treasurer; and J. J. Jenkins, auditor. 








socially, commercially, politically, is 
the Bellevue. Here vital things hap- 
pen, outstanding events are held— 
and important people stay. Reason- 
able rates. 


Be sure to Include historic Philadelphia 
In your itinerary. 


Air-conditioned Restaurants 


™=BELLEVUE™ 
STRATFORD 


IN PHILADELPHIA 
Claude H. Bennett, Gen. Mgr. 


not have the money to pay for all 
of it at once. Their income was al- 
ready budgeted out among dif- 
ferent items previously bought. 
But these self same customers 
could arrange to pay for the work 
over a period of months. Hence 
the plan. 

Customers, approved as_ to 
credit, are permitted to pay 10 
to 25 percent down and the bal- 
ance Over a period as agreed upon. 
The plan appeals especially to 
miners and other laborers who 
have steady jobs, yet as a rule 
are not able to save up enough 
to cover a car reconditioning job, 
chiefly because of the diverse de- 
mands made upon their income. 


“This is an age of installment 
business,” explained Ford, “even 
suits of clothes are now being 
sold on this basis by the leading 
stores. So in introducing the plan, 
We were only streamlining our 
business in line with modern 
methods of doing business. 

“The installment plan is really 
intended to cover major jobs like 
installing rings or _ rebuilding 
wrecks, that is those running more 
than $20. In order to make the 
plan most effective we put on a 
service salesman to contact our 
customers. In addition we adver- 
tised the plan freely in the news- 
papers. 

“Really our idea for the budget 
department came from a contract 
tire department operated in our 
place. We observed that this de- 
partment sold many tires on 
terms, yet its credit losses were 
small. We decided to do the same 
thing, and we too have expe- 
rienced very small credit losses. 
We take a lease sale contract on 
the car for the balance due, and 
add a 10 percent carrying charge 
to cover cost of recording the 
iien and the expense of the book- 
keeping involved. 


“Customers tell us they like the 
plan because it enables them to 
have repair work done as soon as 
needed and before further dam- 
age is done to the car. In a sense 
this means money in the owner’s 
pocket as well as ours.” 


U.S. Will Issue 
A Handbook on 


Cost Accounting 


WASHINGTON. — The federal 
government is preparing to give 
motor vehicle distributors, among 
other merchandisers, a helping 
hand with one of the knottiest 
problems of all commerce — cost 
accounting. 

Secretary of Commerce Hopkins 
announced this week that his de- 
partment early this fall will cir- 
culate a handbook covering ‘one 
of the most complete studies of 
distribution cost accounting that 
has ever been published.” 


The handbook has been pre- 
pared under the supervision of H. 
F. Taggart, special consultant, and 
is said to contain information of 
vital concern to all business men. 
Of particular value will be data 
explaining how business records 
may be analyzed to determine the 
cost of each merchandise depart- 
ment, each commodity, each cus- 
tomer group and each territory of 
sales operations. 


Distributors Set 


CHICAGO.—Appointment of E. A. 
Perkins and F. T. Adams as Alemite | 
distributors for the Buffalo area, is | 
announced by F. R. Cross, sales man- 
ager of the Alemite retail sales di- 
vision of the Stewart-Warner Corp. 
The new distributors were formerly 
connected with the Alemite Co. of 
Illinois. 





BUDGET PLAN merchandising has materially increased the parts, service 
and accessories volume of E. R. Mattingly (Ford), Jasper, Ala. Here Harold 
Ford, parts manager (left), is signing up a customer for a repair job undei 


the instalment plan. 


Appearance, Attitude Top 
Salesman’s ‘Do I’ Creed 


SOUTH BEND. ‘the service 
salesman’s “Do I,” as listed in the 
current Studebaker Service Bulletin, 
is as follows: 

Appearance 

1. DoI keep my personal appear- 
ance as good as it should be? Do I 
at all times keep cleanly shaved, 
neatly dressed, including a clean 
shop coat? 


Attitude 


1. Dol appreciate the importance 
of a pleasing attitude in my con- 
tacts with the customer? 

2. Do I act courteous whenever 
talking with customers? 

3. Do I show a sincere interest in 
the car problems of my customers? 

4. DolI avoid becoming impatient 
with customers when I am very 
busy ? 

5. DoI “keep my head” when an 
owner comes in with a serious (to 
him at least) complaint? Do I re- 





Quaint Quirks 
That Build 


Business 


McGraw Chevrolet Co., Wheel- 
ing, W. Va., took advantage of the 
return of coal miners to work after 
the recent long strike, and offered 
two plans to help carry the miners 
over until they received a full pay 
envelope. 

First plan offered repairs and 
tires for workers’ cars at once, 
with repayment not due until after 
miner gets caught up. Second plan 
included means whereby a miner, 
in need of a car at once, could buy 
one and wouldn’t have to make 
first payment until two months 
later. 

The offers were sent out on the 
company’s letterhead, and Bob 
McGraw, president of the dealer- 
ship, went on the air over Station 
WWVA with a special message to 
the miners. 

He Eo * 

Service department of Carroll 
Cartwright, Inc. (De Soto and 
Plymouth distributors), San An- 
tonio, has experienced some suc- 
cess through a_ special service 
offer designed to put motor cars 
in first class condition for vaca- 
tion travel. 

The announcement was mimeo- 
graphed on post cards and mailed 
out to a prospective list of own- 
ers. Operations included in the 
offer were: 

Complete motor tune-up. Re- 
move and clean and adjust car- 
buretor for summer driving. Clean 
gas lines. Check and space spark 
plugs. Check and space distributor 
points. Set ignition timing. Lubri- 
cate chassis complete. 


fuse to become irritated and avoid 
arguing so that the matter can be 
placed on a reasoning basis? 

6. Dol realize that it is often bet- 
ter to concede a minor point (even 
though I am sure that I am right) 
than to insist that the owner is 
wrong? 

Service Facilities 

1. Do I make certain that cus- 
tomers have a full realization of our 
service facilities, including parts 
stock and special tool equipment? 

2. Do TI sell my customers on the 
advantages of purchasing this serv- 
ice work from an_ organization 
trained in Studebaker work? 


Adjustments 


1. DoI make sure that I have all 
the facts connected with a com- 
plaint before promising or refusing 
credit asked for. 

2. DoI make the owner feel that 
when credit is allowed it is done 
cheerfully and willingly? 


Promises 


1. DoT avoid making promises of 
delivery that I cannot keep or other 
promises that cannot be met? 

2. DolI carefully record my prom- 
ises so that I may promptly notify 
the customer when, for some unfore- 
seen reasons, the promise cannot be 
fulfilled. 

Some Others 

1. Do I learn and use the cus- 
tomers’ names? 

2. DoTIalways make sure that my 
customer understands what work is 
to be performed on his car, why it is 
needed, and what it will cost him? 

3. DoT realize that my success is 
directly dependent upon the success 
of my employers’ business and that 
this, in turn, is dependent upon my 
building up a clientele of satisfied 
service customers? 





Lincoln Works Manager 


Of Evans Products Co. 
DETROIT.—Appointment of N. 
A. Lincoln as works manager of 
Evans Products Co. is announced 
by E. S. Evans 
jr.. executive 
vice-president. 
Lincoln has 
been closely al- 
lied with pro- 
duction and pur- 
chasing in the 
automotive in- 
dustry for more 
than 20 years. 
Most of his ex- 
perience was 
gained with the 
Hupp Motor Car 
Corp. over a period of 19 years. 
After leaving Hupp as director of 
purchases, he joined the Powel 
Crosley organization in Cincinnati | 
to collaborate in developing the | 
production and assembly plans for | 
the new Crosley car, recently an- 
nounced. | 





N. A. Lincoln 








Cities Service Oi] 
Announces a New 


Marketing Setup 


NEW YORK.—A widespreaq 
change in the marketing organi. 
zation of Cities Service Oil Co 
(Pa.), to take effect on July 1. 
was announced this week by 
John S. Cordell, vice-president 
and general manager. 

Under the new arrangement 
the 16 division offices formerly 
maintained by the company to 
market its products in the 13 
states in which it operates, wil] 
be merged into four regional di- 
visions. These will be located in 
New York, Boston, Syracuse and 
Harrisburg. 

C. E. Foster continues as vice- 
president in charge of marketing: 
J. A. Kelley, formerly sales man- 
ager in New England, has been 
appointed sales manager of the 
entire company. 

H. C. Gibson has been appointed 
manager of the New York di- 
vision, which will handle the 
marketing of Cities Service prod- 
ucts in the metropolitan area; 
Connecticut, a portion of Mas- 
sachusetts, New Jersey and the 
Philadelphia metropolitan area. 
District offices within the division 
will be maintained in New York, 
New Haven and Newark. 

The Boston division, headed by 
R. J. Hull, will operate in Rhode 
Island, eastern Massachusetts, 
New Hampshire and Maine. Dist- 
rict offices will be located at Bos- 
ton, Lowell and Presque Isle. 

All New York state (except 
metropolitan New York) and Ver- 
mont will be included in the Syra- 
cuse division. W. E. Griffeth has 
been named manager and a dist- 


rict office will be located at 
Kingston. 
The fourth’ division's _head- 


quarters will be in Harrisburg, 
and will handle the state of Penn- 
sylvania (with the exception of 
the Philadelphia metropolitan 
area) Delaware, Maryland, Dist- 
rict of Columbia and a portion of 
Virginia. C. A. Giblin will be 
manager, and district offices will 
be established in Washington and 
Pittsburgh. 


Plans Furthered 
For Accessories 


Show Aug. 7-l0 


CHICAGO. — Plans are nearing 
completion for the sixth annual 
Automotive Accessories Exposition 
to be held Aug. 7-10 in Chicagos 
Navy Pier. 

Two complete sets of store fix- 
tures will be given away during 
the four-day exposition, with the 
winners being restricted to buyers 
only. The two prizes will have 4 
total value of more than $3,000. 


Soviet Cars Display ed 


NEW YORK.—Said to be the first 
Soviet-made cars ever seen in 
United. States, two new automobiles 
manufactured in the Stalin. autome- 
bile plant in Moscow arrived = 
week at the Soviet Pavilion in = 
New York World's Fair, where t . 
will be placed on exhibition. One * 


a seven-passenger open touring oo 
the other seven-passenger_limousit© 


re 
NEW YORK y 

No advance in rates 

during World’s Fa!r 


Single from $7 - Double from $9 
Suites from $15 
Air-Conditioned Rooms Available 
Subway station at hotel 

direct to the World's Fair 
ng Director 


Henry A. Rost, President and Managi 
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aro morive news, mona, UNE 19,1999 
Output Hits Month High with 82,295 Cars, Trucks 


tion Estimate 


(U. S. and Canada) 
Weeks Ended June 17, June 10 














Jan.1 Jan.1 
Week Same Week June to to 
Ending Week Ended to June 18 June 17 
Junel7? 1938* Junel0* Date* 1938*  1939* 
GEN. MOTORS. 30,345 16,041 30,741 176,863 483,904 781,555 
Chevrolet} . 19,000 10,000 18,200 47,032 336,005 486,110 
Buick ....---- 4,845 2,987 4,786 12,031 68,559 114,272 
Pontiac ....-- 3,000 1,247 4,136 9,096 32,048 84,449 
Qldsmobile ... 2,800 1,407 2,919 6,804 36,402 77,164 
Cad.-LaSalle 700 400 700 1,900 10,890 19,560 
FORD ....-.--- 275 «=12,365 20,225 42,500 333,910 463,392 
Ford} .....--- 20,000 12,000 18,500 38,500 322,400 403,942 
Mercury ...-- Bouse 0 ow ee 1,575 3,350 ...... 46,210 
Lin.-Zephyr 500 365 150 650 11,510 13,240 
CHRYSLER . 19,950 7,200 8,040 28,105 242,360 407,851 
Plymouth; 10,500 4,200 4,150 14,700 117,130 205,220 
Dodget+ ....-.-- 7,400 2,000 2,950 10,375 74,395 136,010 
i saves 1,150 650 560 1,735 28,950 37,026 
I se desi es 900 350 380 1,295 21,875 29,595 
DEBAKER} . 2,600 1,367 2,656 6,680 18,330 48,489 
WASH ...cccees 600 667 1,041 2,966 14,267 36,787 
HUDSON} ..... 900 450 1,100 2,650 24,245 30,705 
PACKARD ..... t 600 250 514 26,635 22,010 
WILLYS-OVD.7+ 250 t . 250 7,702 8,716 
GRAHAM ...... 140 224 56 196 1,604 2,693 
BANTAM? ..... 85 + 85 170 1,932 1,667 
HUPMOBILE t + + ¢ 265 770 
ere 4,150 3,800 4,200 10,610 86,485 136,541 
TOTATA. ...005 82,295 42,714 68,394 171,504 1,236,639 1,941,176 
‘Revised. jIncludes trucks. {Closed. 


May New Car Sales Show 10% Rise; 
Trucks Seen Near 45,000 


DETROIT.—With reports already in from 23 states, it appears that 
May new passenger car registrations will total between 280,000 and 
290,000 units, which would represent about a 10 percent increase over 
the 268,500 new car sales in April and around 60 percent above the 
178,000 registrations chalked up in May, 1938. 

The 23 states so far reported have a total of 83,511 registrations as 


Plant Activity 


Bantam... .. steady; 85, five days 
eee rise; 4,845, five days 
Cad.-LaSalle ...steady; 700, three 
Chevrolet steady; 19,000, four days 
Chrysler... .rise; 1,150, four days 
De Soto...... rise; 900, four days 
Dodge....... rise; 7,400, five days 
MES 3.355 bs rise; 20,000, five days 
re rise; 140, five days 
Hudson... .steady; 900, four days 
ae final lines closed 
Lincoln. ...... rise; 500, five days 
Das ci rise; 1,600, four days 
Olds....steady; 2,800, three days 


Fackar@......... final lines closed 
Plymouth. . .rise; 10,500, five days 
Pontiac... .drop; 3,000, three days 


Sudebaker . steady; 2,600, 512 days 


compared with a total of 52,148 
for the same states a year ago. 

On the basis of 23 states also 
reported, new truck registrations 
in the United States during May 
are expected to approximate 45,- 
000 units or slightly higher. This 
total would compare with 32,206 
units sold in May of last year. 

A total of 15,446 registrations 
is reported by the 23 states so 
far heard from, which contrasts 
with 10,385 in the same period a 
year ago. 


Sales Up Sharply 


MILWAUKEE.—Good business is re- 
ported by J. W. Speaker, head of the 
J. W. Speaker Corpv., makers of a 
vuleanizing unit for repairing inner 
tubes. Speaker said that sales for the 
first half of this year will total $250,- 


Total for June 
Is Seen Near 
171,504 Vehicles 


By Pete Wemhoff 
Associate Editor 


DETROIT.—Reaching its high- 
est level in a month, car and 
truck production continued its 
upward swing 
this week, the 
week’s total be- 
ing estimated 
at 82,295 units, 
which com- 
pares with 68,- 
394 units last 
week and 42,- 
714 in the cor- 
responding pe- 
riod of iast 
year. 

Includ- 
ing this week’s 
figure, the 
June - to - date 
production is 
placed by Auto- 
motive News at 
171,504 cars 
and trucks, 
while the year- 
to-date total is 
estimated at 1,- 
941,176 units. It 
is expected that 
June’s total 
output will top 
the 300,000-unit 
mark, while the 
industry is 
likely to turn 
out next week 
its 2,000,000th 
unit in 1939. 

There was a marked increase in 
Chrysler Corp. production this 
week, as the corporation’s di- 
visions resumed full operations 
following the two-week shutdown 
forced by the recent Briggs Body 
strike. To make up for lost pro- 
duction, Plymouth and Dodge 
worked five days this week, in- 
stead of the normal four-day 
week. As a result the Chrysler 
assemblies totaled 19,950 cars and 
trucks this week, compared with 
8,040 units last week and 7,200 
units a year ago. 

With Lincoln-Zephyr and Mer- 
cury divisions also able to operate 
full time after settlement of 
Briggs strike, Ford divisions like- 
wise noted a gain in production 
this week. This week’s figure is 


Automotive News’ 
Production Estimate 





Passenger Car Registrations 
Four Months, plus 23 States for May 














Ma 
i. Ma 1939 1938 Unit 
Date Pos. 1939 Pos. 1938 Pos. Gain 
Chevrolet ...ccees 21,743 1 228,504 2 171,117 1 57,387 
WOT cttw sees eee 15,939 2 172,486 2 148,121 2 24,365 
Plymouth ....... 11,580 3 137,876 3 90,580 3 47,296 
POE oat caw geses 5,615 5 74,736 4 56,139 4 18,597 
MOGES  crivevesess 6,321 4 73,625 5 38,473 5 35,152 
PORUGC, csctseves 4,188 6 55,087 6 35,682 6 19,405 
Oldsmobile ...... $ei2 @ 50,860 7 $3,215 7 17,645 
GCHIVSIED sce v snes 1,902 10 25,956 8 17,662 8 8,294 
WAGTCULY ceccvive 1,929 9 212058 FF cesses rer 
Studebaker ...... 2,448 8 20,524 10 12,334 13 8,190 
ae igia ii 20,209 11 12,455 12 7,754 
oR ee 1,370 14 19,011 12 13,383 11 5,628 
HUGO, 00.64.0648 1,546 12 17,562 13 15,086 10 2,476 
PRC, +600 1000s 1,512 13 15,283 14 17,875 9 2,592* 
Cad.-LaSalle 871 15 12,784 15 9,011 14 3,773 
DCE 6.8:40563.5:5- 533 16 7,388 16 6,727 15 661 
Willys-Overland 245 17 4,095 17 5,157 16 1,062* 
CATORIONS 26 666066 89 18 1,559 18 lee. 17 302* 
Hupmobile ...... 59 19 427 19 409 18 18 
Miscellaneous .... 37 693 572 121 
BOE 665565 83,511 959,870 685,859 274,011 





trucks contrasted with 20,225 units 
last week and 12,365 a year ago. 


Although Buick boosted opera- 
tions to five days, the General 
Motors total output took a slight 
drop this week as other divisions 
trimmed schedules slightly. A 
total of 30,345 cars and trucks 
were assembled in GM plants this 
week, which compares with 30,- 
741 units a week ago and 16,041 
units last year. 

Independent producers’ con- 
tinued at previous rates, Pack- 
ard’s shutdown being offset by re- 
sumption of operations at Willys- 
Overland. The miscellaneous 
group of car and truck manu- 
facturers accounted for 4,150 units 
this week. 


Will Supply Viscosity 
Devices for Trucks 


BUFFALO, N. Y.—The Visco- 
Meter Corp. here has received a 
contract to supply viscosity in- 
dicating devices for 814 trucks to 
be made for the War Department 
by the Yellow Truck & Coach 
Mfg. Co. 


Officials of the company re- 
ported business “is very good, 
running well ahead of last year.” 
The firm also is producing meters 
for Hercules engines and Cleve- 
land Tractor. 





. Chris Sinsabaugh’s sparkling 
‘Sparks” column is read by the “wide- 





‘ ha 305A 


BORE THRU 


SHOP COSTS WITH NICKEL 





Recognized as one of the finest 
precision tools, Ex-Cell-O pre- 
cision boring machines are widely 
used wherever holes must be pro- 
duced with extreme accuracy and 
fine finish. For these machines 
Ex-Cell-O Aircraft & Tool Corp. 
engineers specified a sturdy alioy 
steel drop forging for the spindle 
shaft—vital part of a boring ma- 
chine. These are drop-forged from 
an SAE 3135 Nickel - chromium 
steel, heat treated to develop in- 
creased physical properties. The 
spindle must bore within 0.0001 
inch roundness and straightness 
limits on a wide variety of hard 
metals. You can appreciate the 
stamina, shock-resistance and long 
life of spindle forgings made from 
this tough, long- 
lived Nickel 
alloy steel. 




















































































































































































Willys. ...resumes; 250, two days 000. estimated at 22,275 cars and! awake” in the industry. INC. New York. N.Y. 
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Separate Used Car Dept. Pays Dividends in Canada 


Plan in Operation 5 Years: 
No Loss Yet on Any Deal 


By F. H. Fullerton 
Staff Correspondent 

VANCOUVER, B. C.—Used cars 
stand on their own feet—or rather 
their own wheels—in the organi- 
zation of Vancouver Motors, Ltd., 
here. 

Some years ago this firm, oper- 
ating the largest Ford establish- 
ment in Canada, decided to de- 
partmentalize its entire business 
and make each a distinct and sep- 
arate division in no way respon- 
sible for any of the sins of omis- 
sion or commission of other de- 
partments. The story of how that 
was organized and successfully put 
into effect has made feature arti- 
cles for automotive trade publica- 
tions in every English speaking, 
and some non-English speaking 
countries. 

Now five years after, it is inter- 
esting to look into the used car de- 
partment and find how the idea 
has worked out in this division. 

The division is entirely a sepa- 
rate entity bearing its own over- 
head costs, maintaining its own 
mechanics and operating its own 
resale lot with its own staff of 
salesmen. The department handles 
its own payroll, distributes its own 
commission, does its own adver- 
tising, and accepts full responsi- 
bility for its losses and takes full 
credit for its credits. So independ- 
ent is the department that it is 
free to buy its parts and its paint 
jobs in the open market, regardless 
of the fact that the parent com- 
pany operates one of the largest 
auto paint shops in the city, and 
is a recognized Ford part stock- 
room. 

In short, complete authority has 
been delegated by Charlie Thom- 
son, managing director of the firm, 
to Jimmie Robinson, head of the 
used car division. Robinson has 
incorporated many of his own 
original and successful ideas into 
the business. 

One is a mail order business in 
used cars. Naturally the first es- 
sential in such a business is the 
development of public confidence, 
and by years of painstaking effort 
and building up of a reputation 


HONOLULU HOSPITALITY 





@ Wreathed in leis, the 
organization of The Lexington is 
waiting to welcome you in charac- 
teristic Hawaiian style! Stop at this 
friendly hotel on your next trip to 
New York—centrally located in the 
heart of the Grand Central area. 


HOTEL LEXINGTON, 


Lexington Ave. at 48th St., New York 


Charles E. Rochester, Vice-President & Managing Director 





for quality used cars, this con- 
fidence has been established to 
such an extent that the firm now 
ships used cars all over British 
Columbia in response to mail or- 
ders received. 

The second unusual feature of 
this unusual used car sales or- 
ganization is its repurchase plan. 
This makes a special appeal to out- 
of-town visitors who come to Van- 
couver and want a car for from 
one to three months. The car can 
be bought from the Vancouver 
Motors under an agreement to re- 
purchase on agreed terms subject 
to the car being in the same con- 
dition as sold, less reasonable wear 
and tear. 

Robinson is free to devote all 
his time to used car merchan- 
dising, and he has never to worry 
as to whether his valuation is too 
low to handicap a new car sale. 
The sole objective of every used 
car appraisal is to secure the car 
at a figure at which it can be re- 
conditioned and sold at a profit. 

Profit on All Deals 

During the five years that the 
plan has been in operation, Van- 
couver Motors have not suffered a 
loss on a single used car deal, and 
resales have ranged from 650 to 
850 cars per year, with almost 
1,200 sales in the peak used car 
year just concluded. 

The merch andising policy 
adopted by Robinson comprises 
speedy reconditioning for resale; 
maintenance of a properly bal- 
anced stock of car; devotion of 
salesmen efforts exclusively to 
used cars; and flexible guarantees 
on a basis of assured customer 
satisfaction. 

Since the firm never encumbers 
the used car department with de- 
mands for appraisals out of pro- 
portion to the real value, for the 
sake of making a new car sale, the 
first and most easy way of losing 
money on used cars is eliminated. 
All trade-ins are valued by the 
used car department of a real 
value basis, and the appraisal is 
designed to permit profitable han- 
dling of the vehicle. 

If the new car department wishes 
to increase the valuation allowance 
that is perfectly in order, but the 
department must bear the differ- 
ence over the allowance offered by 
the used car department. 

However, the best buy is not 
profitable until it is sold, and 
hence speedy turnover of stock is 
one of the essential features in 
Robinson’s merchandising  pro- 
gram. It is quite a common thing 
for a car to be traded in during 
the morning, reconditioned during 
the afternoon and sold the same 
evening. 

Need Balanced Stock 

Robinson also believes in main- 
taining a well-balanced stock, and, 
if the selection of cars is low in 
a particular price group, it has 
often been found to be good policy 
to go out and buy used cars to 
complete the selection offered in 
the trade-ins. 

One of the most desirable fea- 
tures of the plan is the employ- 
ment of salesmen who are in- 
terested only in used cars. They 
drive used car demonstrators and 
talk used cars, and have not the 
slightest interest, financially or 
otherwise, in a new car sale. Re- 
muneration is on the basis of a 
graduated volume commission, 
which encourages the sales staff 
to greater effort in the minimum 
of time. 

There is no time-limited rigid 
guarantee on used cars sold by 
Vancouver Motors. Instead the 
customer is given an assurance 
that he must be satisfied, and this 
satisfaction takes into considera- 
tion the requirements of the in- 
dividual client and all other rea- 
sonable grounds. 





By George Smedal 
Showmanship is defined in the 
dictionary as skillful display. In 
the merchandising of automobiles 
and automotive service, showman- 
ship is often the difference be- 

tween success and failure. 


We found this ability of skil]ful 
display possessed by an Iowa 
automobile dealer whose position 
in his territory rose from “just 
another dealer” to the No. 1 auto- 
mobile agency. 

One day he was mooning around 
looking for some method of at- 
tracting attention to his plant. 
What he really wanted was some 
spectacular stunt that would be 
passed around from mouth to 
mouth and given wide publicity 
in newspapers. 


It came to him in a flash. Av 
all times he had two or three 
automobiles on hand used by of- 
ficials of the company and often 
by visiting celebrities. 

He telephoned the three hos- 
pitals in town and got the names 
of the mothers in the maternity 
division. He also obtained the ex- 
act hour and day on which they 
were to leave the hospital for 
home with their new born babes. 

Then he telephoned the father 
and offered to place at his dis- 
posal—without charge or obliga- 
tion—one of the company’s closed 
cars and a driver as well. 


The plan was an instantaneous 
success. He received a lot of 
word-of-mouth advertising, and 
the local newspapers used both 
stories and pictures on his new 
service. He reports that fathers- 
to-be often phone him when they 
take the mother-to-be to the hos- 
pital and ask to take advantage of 
the service. 


This same dealer expects, when 
the proper moment arrives, to an- 
nounce that on certain nights like 
Christmas eve and New Year’s 
eve, when there are apt to be 


Tire Safety Week 
Voted Successful 


In New Orleans 


NEW ORLEANS.—Tangible re- 
sults from the Tire Safety Week 
campaign of New Orleans tire 
dealers were reported by James 
Hannemann, chairman of _ the 
committee in charge, as the drive 
drew to a close last week. 


“We have had more telephone 
calls, people driving into tire 
dealers’ places for checkup on 
their casings and actual sales than 
we ever imagined would result 
from the drive,’ Hannemann said. 

“We are greatly pleased over 
the result and believe we have 
done a lot for safety in motoring 
as well as built up a lot of good 
will and business.” 


Huge piles of worn out casings 
were placed on principal streets 
of the New Orleans business area, 
police wore tire safety arm bands 
and daily newspaper advertise- 
ments were utilized by the tire 
dealers in the New Orleans cam- 
paign. 


Castings Book Issued 


NEW YORK.—A new book contain- 
ing complete data on machining zinc 
alloy die castings has just been pub- 
lished by the New Jersey Zinc Co. 
under the title “Practice in Machining 
Zinc Alloy Die Castings.” All of the 
machining methods reviewed in the 
book are in actual commercial use 
and are procedures suggested by die 
casters, large users of die castings and 
large tool manufacturers. Copies are 
available upon request at the com- 
pany’s offices, 160 Front St., this city. 





For news of the men who make 
news in the automotive world, read 
Chris Sinsabaugh’s authoritative 
“Sparks” column. 


Showmanship in Selling 





folks on the street who have had 
too much to drink to drive safely, 
policemen may call his dealership 
and he will send a car to take the 
imbiber to his home in order to 
prevent his driving while in a 
drinking condition. It is expected 
that local safety groups will give 
indorsement to the plan. To pre- 
vent misuse of this service the 
call must come from a policeman 
on the beat. 

This dealer is also building up 
a lot of goodwill by always fur- 
nishing two or three automobiles 
for special events such as driving 
veterans to and from cemeteries 
and programs on Memorial Day, 
taking the aged and infirm to 
church on certain celebrated Sun- 
days and providing transportation 
for underprivileged children to 
and from charitable summer 
camps. 

To you who are old heads in 
publicity and getting your firm 
and product’s name before the 
public through the eye, the ear 
and news stories in the news- 
papers, it may sound incredible 
but within the last four weeks I 
interviewed a dealer who sold a 
fleet of six cars to the police de- 
partment and did NOT cash in 
on it through local and surround- 
ing publicity channels. 

We got together in a hurry— 
delivery was to be made the day 
following my interview — and 
mapped out a publicity program 
which had its rough edges but did 
result in some publicity. 

With permission of the chief of 
police the automobiles, all but 
two bearing the name of the city 
police department on the sides, 
were paraded up and down the 
business district for two hours. 
Then, also with permission of the 
chief of police, they were parked 
in a row on the sidewalk in front 
of the dealership. 

The city editor of the two 
dailies was notified and pictures 
were obtained, with the dealer 
handing over the keys to the 
chief of police. 

Also in this city, at 6 p.m. a 
radio station broadcasts from the 
street, news of the day and four 
one-minute interviews with pass- 
ersby. We arranged that both the 
dealer and the chief of police 
should “accidentally” meet in 
front of the portable microphone 
and thus we got some publicity 
on the air. 

The final publicity blast in the 
newspaper was an interview with 
the chief explaining how much 
safer the city would be with 
the addition of the new cars to 
his force. 

Whenever fleets are sold, say 
three or more, there is a wealth 
of publicity possibilities that 
should never be neglected. But 
plan far ahead and exhaust every 
medium in order to get the 
greatest cumulative results. 

_ Eprtor’s Nore: Another article 
in this series on Showmanship in 


Selling will appear in an early 
issue. 


N. H. Law Seen Aid 


To Spring Car Sales 
CONCORD, N. H.— (UTPS).— A 
bill providing that automobile regis- 
tration plates for the fiscal year be- 
ginning Apr. 1 may hereafter be at- 
tached on Mar. 1, instead of only 
three days in advance, has been 
given final approva! by the house of 
the State Legislature and sent to 
Gov. Francis P. Murphy for his sig- 
nature. 

The state’s automobile dealers 
supported the measure, emphasizing 
that the new plate privilege will aid 
new car sales in the Spring season. 








New W. Va. Act 
Places Ban on 


‘Loss Leaders {# 
WHEELING, W. Va.—(UTPS) — 


West Virginia's new “fair trage | 


practices” act, barring the sale of 


goods at less than cost, became | , 


law last week along with the 
garnishee laws and a group of 
other bills approved in the last 
days of the legislature. 

The fair trades law, sponsored 
by the retail grocers association 
is designed to eliminate “loss 
leader” merchandising, where 
goods are sold below cost to at. 
tract trade. Retailers must mark 
up goods 7 percent, plus trans. 
portation, and wholesalers two 
percent plus transportation, 

The fair trades bill, 
became law without Gov. Homer Ff 
A. Holt’s signature, lacked ap. 
proval of some_ organizations, 
among them the Charleston f 
chamber of commerce, which 


adopted a resolution urging a veto, 


The chamber, 
things, contends 
covers every form of retail and 
wholesale merchandising “not- 
withstanding that the general 
food business is but a minor per- 
centage of the whole” and that 
“it is impossible and impracticable 
of enforcement because no super- 
vision of every sales at retail and 
wholesale throughout the state 
day by day is possible by the 
normal law enforcement agencies.” 

The garnishee laws are enabling 
acts to the 1936 amendment al- 
lowing garnishment of wages of 
state employes for debt. One law, 
applicable only to public employes, 
allows garnishment of 20 percent 
of salary for debt. The other pro- 
vides the same for private work- 
ers. 


among other 


Inspection Bill 
Nears Passage 
In S. Carolina 


COLUMBIA, S. C.—The Senate 
last week passed the House bill to 
require semi-annual inspection of }; 
passenger automobiles after 
amending it to add steering gear 


to the items to be inspected. The },; 


House had provided for checking }, 
horns, brakes and lights. 


The inspections would be made |; 
free by the state highway depatt- 
ment. 


Eliminated by the Senate was@ } 
provision to require that inspec- | 
tion stations be set up so that no 
one would be forced to travel 
more than 15 miles from his home 


to get to them, but added one that }.°°. 


stations be established near 4 
towns of 1,000 or more population. 
Citsieiaiaiatiaatit aes i 


20 MINUTES TO THE 
WORLD'S FAIR 


One Block East of Park Ave. 
Opposite the Waldorf-Astoria 
@ Spacious rooms, beauti- 5 
fully furnished, ample closet BY 
space. Within a few blocks off ‘ 
Grand Central Terminal, if 
easily accessible to other 
terminals, steamship 
piers, Rockefeller Cen- 
ter, theatre and shop- 
ping districts. Duplex 
cocktail lounge and Res- 
taurant.Air-conditioned. 
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Sun Telegraph; New Orleans Times Picayune; 
es S Philadelphia Bulletin; Cleveland Plain Dealer; 
Use ar e@ in rices Detroit News; Chicago Herald Examiner; Cin- 
cinnati Post; Denver Post; Los Angeles Times, 
Daily News; San Francisco Chronicle; Seattle 


(As Advertised, Week Ending June 3, 1939) Times. 













— 

Actual top and bottom prices on 1936, 1937 
and 1938 Used Cars, as advertised in local 
newspapers of current week. SEDAN prices 
only used in this comparison. Newspapers co- 
operating include: Boston Globe; New York 
Times, World-Telegram; Pittsburgh Press, 






Little Change 
h Used 





















































1 Ogs MAKE Boston N.Y. N.Orl’ns Phila. Pittsb’g Cleve. Detroit Chicago Cin’ti Denver L.Ang. S.Fran. Seattle Nat. Av. 
la (Car Position Buick “40” $8 [775- | -  [645-695)685- |695-795|785- |597-695|750-795|795-__|845-875/695-875| - _|840-870|725-798 

| perROlT —Lithle i ts san °97 595-645, _- _|535-625|485-565|465-595/625- |479-  605-650/595-665|585-675| - —|775-__|660-675|556-650 
— poping of used car sales | ——————ssapans- = ae-ans aan-__ 600-406, _-065-(485- _44-405uaa6-ansis0s- | _- Jons-coneas-ane 

iad in the deaiee Dect week, | Buick “50-60” 38] - | ~ |675-795| - _|750-850/795-845| - (835-895, - | - | - | -  |940-999|800-877 

‘he three areas of Souther 37] - _(650- (595-742, |645-675|645-775|_ - | - | - | - | -  |825-__|720-750/650-754 
pe ee tat inten i '6525- | -  |485-525| - |425-465|445-550|  - —/495-|| - | - | |= —*(6 15-6 45/493-542 
Ig’ wale ld to an alarming extent, | Chevrolet Master Deluxe °38]569- _|545-575|435-595| - _(485-575/445-495| - —_|475-575|495-535|595-665|595-695/575-665|645-695|533-607 
2S) — fad that saul teraeaiaienedtanl °37J425-439| - (395-475, - _|375-465|345-435/389-397 |395-450/425-445/435-475/495-575/445-__|525-575/423-473 
trade owing are the dealer reports °361325- | - _ |325-395/265- _ |339-419|275-340|265-297 |295-335|345-347|325-395|395-445|395-_—_|430-470|326-384 
ned eeived during the past week) Chrysler Six °3g]725-745|695- |725-775, _- (645-675, - | - (645-_|695-_ |850-|680- |845-_|800-825/702-773 
1 the inm dealers: ~~ = (885 -395/585-625,  - | - _|585- _|A75- _ |495-565|445-545|565-585|575-695|695-775|655-675|540-605 





ke \uthern California sei "36/435- | - (375-495, - |395-425| - —(|327-__—|365-445|375-395)445-525|475-_|595-__|530-580|406-492 

. s ; i outh- - 
jiutorfornia is in pitiful con- | Obrysler Right "38 |845-|545-/750-795,- | - (625-665, - | - | - | - (695-875, -  |910-960/705-828 

ation ition due to cross-selling, over- °879595- |539- (585-635, - |545-600/450-545, - | - | - | | 85-73 0-750/574-675 


’ Iyowances and discounting. 
Used car stocks are increasing. 
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mark pa? reduce the surpdcais made] —____———~—S~S™S™S~SBYSRS- | —- ~—*(A9S-52OADS- (465-495 /550- [467-545 /495-|425- |= _|575-595/595-_ |645-685|508-564 
. ior factory delivery while the $6] - | -  |375-430| - |300-375/335-|349-_ | - ~—*(375-395|- ~—(395-445| - —(490-540|374-437 

7 ae aiide Sua be Dodge 738 [649- __[595-645/625-695|565- _|695-775|595-625|527- |595- | - ~—(645-695|585-635|725- _ |730-765|616-690 
oe titing in a big increase in’ new °37 [465-545|385-487|495-585|420-495|465-495|375-495|445-457 |425-485|485-495/479-525|595- | - —_|600-675|460-526 





“r stocks, which means that 


|325-395|295-395|325-345 |325-365|345-395|375-465|360-465 465-515|362-421 



































































































































| ap. far stocks 36] -  |375- _ |450-495|350- 
‘ ere is going to be a larger num- : 
1 fr of distress sales during the | Ford Standard g8[485- |445- |495- | - (445-460, - [425- — (445-495|389-427, - | - | -  (600-610/458-495 
which ee ec ealiiae dane oa "B7] _- _|295-345|375-425, - |295-395, - |295-325| - —|285-325| - —|380-445|- —|440-465|338-390 
= od the cleanup period much 36 - | = (265-275, - (195-275)  - _—_—4| 195-225 - |165-245) - (295-365 
other Jlier than usual. fort for | Ford Deluxe 738 [525-549|497- _|525-565|575- _|550-595|555-645|445-495 |545-575/484-535|565-645|545-625| - _ |630-685|533-590 
| and a: a ae cmt ‘of the 97 |425- | __ ~  |445-495|345-395|395-425|365-465|305-395|375- _|345-375|395-485|375-465| - _ |475-495|388-442 
“not- Inderal Trades Commission. The 36 = |350- |345-365|275- _|295-325|245-345|245-265| - (325- _|300-395|300-415| _- _|375-390|300-356 
ro iealers seem to think that it was | Graham 35 - | - tt - tee dtl le ll Ul hl Ll hl Lh Ce Cl (88-515 /798-815 
that [d08e of “white ee al tee 737 )445-__|_-\a75- | - 455-_| - | - | - (829-395/495- | - | -  |580-595/452-490 
cable (tite industry. Plans are under ar wR mea - se | - | - i@e | -1- | —_— i - jf - aa. Lae Le 
ie Sas 495-535, ~~ |585- : — |. |" |620-685|606-672 
1p fill bring the dealers closer to- | Hudson Six I ee ene nee ete enrol econ caenesocscent lari Aacinaressi latin ney 
| = ther and put them in a better *87§495-579,  - (525-545) - | - | - | = | = | = (545-575) - | - _ |510-575/520-568 
a ee es ee coe eee an ES. 8k ET 445- | -  |295- 345- _|345-425|395- 475-485|367-440 
cies” [tip from the factory. | Hudson Eight *38725- | - (675-735, - ~(865-_ | - | - | - | - | -  |845- _| -  |#90-610|160-803 
bling *37|599- [545-(625- | - | - |945-885| - |565-595| - | - |545-625| -  |620-645/524-580 
t al; lexas —736]449-_| - [385-425 - | -  (265- | - |385- 465-485|375-451 
“aw, | Used car sales increased over | Hudson Terraplane °38 595-620, - _|525-575,_- (495-__[595-__ | __- =| l (565-595, -  |105-780/577-625 
pee, ee ee ey a Be 737 [489-565, = |395-445| - _|889-425/425-455| _- _|495- |820-475/465-545| _- _|595-  |620-645|450-520 
' Junt of selling at reduced prices. ; 
reent fate models at bargain prices and 36 [369- 
ee ee eS 3502 — 750-823 35-695|625-665|675- __|650-685| l (640-745|845- __|760-775|665-745 
" power. °37§695-725|550- (750-825, - |635- - - - - -  (640- - - - 
By A gngpaeet a 36 1525-535/495- 445-475, -  |469-489|535- | -  (445- | ~~ - 
vernment farm subsidy, farm. | Lincoln-Zephyr 38]. |[815- |895- | - (800-985, - |645-875|975- | - | - 812-945, -  |940-095|601-955 
"s would be in deplorable con- (645-650|750-795|625- (545-625 545-575 |575-645|595- _|600-725|475-625| _- _|735-755|609-673 









2 lition. As it is, farmers do not 
have cotton money or credit to ~LaF 
ma buy automobiles. == — 


475-495|395- __|595- 


enate (Uisiana 
ill to |,Conditions are just about as 





\735- |895-  |830-875|651-820 



















































on of wd were. New car sales are very|"  ——C—————C‘<C~;S SP 2 J 00- | - |625- |395- (475-495) - |465- (475-485/495- | - | - (|675- |675-710|497-582 
after oe . wild, | —_"—"——_—————_%364395- | - |265-295| -  |295-375| - | - | -  (|845-  |545- |395- | - |520-560|364-444 
- an gees Genet amd ave ant 1 l = |685- _ |525-695|725-795|625-850|725- 
‘king (*88 sold for anything near the *37]__- _|565-569/450-495|525- _|525-545|475-525|467-597 |545- _|495-565|625-645|495-595| _-  |630-695|525-578 
‘nount of money the dealers have |" ____ °86)425-445| -  |395-425|/365- _|365-395|395-445| - |365-  |395-425|395-460|395-475|525-  |495-525|400-458 
made oe 2 ee Olds Eight *38[650-725|745-  |695-725| -  |125-750|695-725| - |795-|- | - 1150-765, -  /785-825|721-760 
patt- lee what used cars that he does 37 [525-545/575-585/625-675|  -  |525-595|425-535|_- | -  (565- | -  |595- | - |630-675|552-600 
el from 20 percent to 25 percent 361 - | -  |425-475|365-395|349-395|325-395) | - (445- | - | - | -  (495-525|302-437 
vasa Js than he paid for these same | Pontiac Six 738] -  |595- |695-750| - |675-745/595- = [585-595 -  |695-745|595- = |145-195|652-704 
ra, ger a —— are — *37[525- |  -  |495-595|  - _|499-545|545-550|485- _|495-525|535-545|495-595|565-  |675-  |605-665|520-585 
ravel fyhigh, re CxCCCINE- | —-_____—____—~s36f - | - |245-865| - _|345-395| - | - 1875-325|825-395|375-445|300- |475-  |475-535|S50-426 










a: 


- |645-667\625-745| - (695-745/625-665| - (695-725) - 












Pontiac Eight *38 
































that |.7 feel the pulse of the industry, °37525-545/575- [375-450 _- _|525-540|425-545| - | - | - |535-  |595-665| - |605-665|512-570 
“sistent ding of A i N - 
: a 36) - | - 250-395) - |395- | - | - | - | - | - (949-3051 - |475-510|358-424 
— Packard 120 *38)845- | -  [6%5-135|849- 1925- _|695-785|147-845| - |895- |785-795/985- 1945-  [940-975|804-874 
| U *87(645- _|575-595/525-585 1645-665 625-675|575-675|545-595| - _(625-645/625-695/695-795| -  |735-765|620-670 
HE ae Cor yotex °36[459-465/445- _|395-475|435-195/445-475|395-495|395-425| - /495-  /395-460|460-595| - |595-615/442-500 
R fitken from the weekly Used || Plymouth Deluxe *38)525-595/599- _ |645-695/550-565|599-695/469-575|475-495 485-565, -  |525-645|590-675|625-665|145-815|570-635 
Cer Selling Prices chart, shows *37[465-475/469- _ |425-455|440-465|425-495|375-445|395-425 [425-445 |425-495|395-495|425-495|525-565|605-675|445-494 
¢ following: ek hei 986 320-345 |325-345|230-350|350-365|325-345|285-325|295-325 295-345|335-395|/325-395/310-445|375-425|430-495|350-377 
Apr. Average ...... 549 494 || Studebaker Dictator *38[599-695| _-  |595-690|685- _|565-595/595-675,_- | - | - | - | 830-875|637-702 
May Average... 542 487 ||. ~~ ~~~ °894~S45- ~=«| ~=«- ~+~—=«di 465-5 65|395-435|475-495/415-435| - | - |495-  |545-625|545-595| -  [580-595/490-536 
Jane Average ...... 527 478 *36)395-425! - —«*(375-425| - | - (295. | - | - (865-  (|465-495| - | -  |470-515|400-445 
; oe °°" 3e5 (40) || Studebaker President 850-875|153-825 
oon a oe *37675- | - |575-595/495- | - (495- | - | -  le2s- | - | - | ~ (615-680/545-644 
yee Average ...... 492 425 | | 1505-565/450-515 
ov, Average cieeh 481 ei - - | | [410-440|372-405 
|Dec. Average ...... "371 - | -  (|225-325/ - —|250-299/275-295| - | -  |299-  |225-295|265-335| -  1$10-3251260-310 
an, A ’ * * 
Feb, Seon [ = os 36) - | - (185-2457 - | - | - | - | - | - | - | - | < ]810-295/198-235 
poe Average (’39) . 573 508 
Me Average (’39). 567 504 National Average, All Makes, June 3—$515-$580 
‘oe. 585 521 National Average, All Makes, May 27—$496-$567 
May 13,1939... ||. 578 515 
/ May 20, 1939....... 577-507 
Tae ey sagen pd bo Used Car Selling Prices, as advertised in the classified section of metropolitan newspapers nationally, are compiled ex- 


| Of on ; clusively by Automotive News as a copyrighted feature. This is the first time anywhere that bona fide top and bottom 
vou [1838 ~— Ce ae prices ove been compiled from published figures to establish the trend of the market and the resulting national index 
ge, Where no prices are quoted, no car of make and model was offered during the period covered. 
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SYNOPSIS 
Continuing his memoirs of early days spent on Chicago news- 
papers, the author this week recalls the camaraderie that existed 
on the Chicago Tribune, on which he held the job of automobile 
editor for 10 years as a sideline. 


Chapter XXIV — Newspaper Camaraderie 


In these twilight days of mine I look back to the 10 years 
on the side job on the Trib as one of the most enjoyable 
decades of this checkered career of mine. It really wasn’t 
work—it was a relaxation, a communion of kindred souls 
such as I never will enjoy again. I was lucky to be there 
when the Trib had one of the most brilliant staffs any 
daily ever brought together—the days when Bert Leston 
Taylor (B.L.T.) was writing the Line-O-Type, Percy Ham- 
mond was dramatic critic, Walter Howie was ass’t city ed- 
itor, Floyd Gibbons a cub reporter as was Jack Lovett, now 
of Detroit and general manager of the Michigan Manufac- 
turers Assn. Jim Cleary, now of Roche, Williams & Cun- 
nyngham advertising agency, formerly Studebaker sales- 
manager, also was on the Trib at the time. 


But it was in the sports department (i still call it sporting 
department) that I found my boon companions. Hugh E. 
Keogh (By HEK), the first sports columnist, a brilliant 
Irishman, a scintillating Irishman, I might add, was doing 
his stuff. Later after he died, his column was written by 
Hugh Fullerton, Ring Lardner, Harvey Woodruff, who took 
it over after he quit as sporting editor, and now Arch Ward 
writes it. 

In the sporting department (Note I still am old-fashioned ; 
I can’t get away from “sporting” rather than “sports”) | 
found friends that lasted over the years. Me, an outsider, a 
man with a side job, became a pal of such stars as Clare 
Briggs, cartoonist, who, when he went to the New York 
Tribune, was credited with being the first artist to enjoy the 
fruits of syndication; Sid Smith, with his Andy Gump who 
stepped into Briggs’ shoes when the latter went east; Lardner, 
who used to sit at the desk next to me and write poetry on 
a typewriter, and good old John Glenroyd De Long, then 
yachting editor, whom I dragged into motoring activities 
as an official in our various contests; Harvey Woodruff, 
motor-minded too, and who used to be the boss of John D. 
Hertz, big banker now, when the latter was office boy for 
Harvey when he was sporting editor of the Record; and 
lastly Jimmy Durkin, famous office “boy,” who still held the 
same job when he died at around 50 years of age; the kid Jim 
Keeley sent to London to deliver a note to King Edward, 
grandfather of the present ruler. Truly, those were the “days 
of real sport.” 

Briggs went east a year before I did and for 10 years there- 
after, up to the time he died, he was my closest friend and I 
think I was his. We played golf at Wykagyl in New Rochelle 
all that time. I had made Clare motor-minded and he was 
one of the Flat Tire Club, went on Owen Magnetic tours, sat 
at the speakers’ table at a NACC banquet. He lived a mile 
away from me and during my novitiate at Wykagyl, when 
I couldn’t play golf on Sundays, not being a “regular member, 
just an “associate”—it took a long time to become that— 
he wouldn’t play either on a Sunday. Certainly, he lived up 
to one of his famous series—“When a Feller Needs a Friend. 

But to return to the Chicago Tribune days for a paragraph 
or two and recalling the camaraderie that existed in that 
sports department (here I go getting modern), first under Ed 
Sheridan and then under Harvey Woodruff. I was a sort of a 
plutocrat around the Trib in those days for, in 1909, I was the 
only editorial man there who owned a car—an Oakland, one 
of that breed that had a left-handed motor which cranked the 
opposite way from the general type. 

I used to drive it to work at the Trib on Friday and Satur- 
day nights and parked it on Dearborn, just off Madison, where 





re “~ 


sports commentators and 


8s; Harvey T. Woodruff, sporting 


editor and later also a conductor of the “Wake”; and Walter Eckersall, 
University of Chicago's greatest of all-time quarterbacks who did foot- 
ball for the Trib. 


OTHER CHICAGO TRIBUNE associates of “Who, Me?” were, left to 

right, Hugh E. Keogh (By HEK) first of the ores 
originator of the column “The Wake of the News”; Ring Lardner, whose 
fame as sports writer and author still live 








_hobnobbing with two of the most famous cartoonists in the country— 
Smith and Briggs. Above, left to right, are the author and Sidney Smith 
aboard the 250-foot steam yacht, the Lydonia, guests of Commodore Wil- 
liam A. Lydon, of the Chicago Yacht Club. Extreme right, Clare Briggs. 
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INDEED, IT WAS the “Days of Real Sport” on the Chicago Tribune 


the Trib was then located. It was the only car there. And was 
I popular! We of the sports department used to run over to 
the Boston Oyster House for a quick bite and then I would 
load up the car with sports writers and use up the rest of the 
supper hour driving them around. Teddy Beck, then city edi- 
tor and later managing editor, got the itch—from me I 
think—and it wasn’t long before he bought his first auto- 
mobile. Others followed—Briggs, Smith, Lardner and others, 
and the first thing I knew the Trib had become motorized. 


Smith bought a second-hand Oakland; Briggs a new Chal- 
mers from Jim Levy, and Lardner’s first automobile was a 
Chandler which he purchased from Tom Hay. And both 
Briggs and Smith were so infatuated with motoring that 
when the interclub reliability team match between the Chicago 
Automobile Club and the Chicago Athletic Assn. which was 
open only to owners—tradesmen barred—was inaugurated in 
1909, both of them used to drive in that contest. Briggs al- 
ways was given No. 13. Sid’s Illinois tag always was 348, the 
number he used for Doc Yak’s automobile in that famous 
series of his entitled “Old Doc Yak.” 


I mustn’t overlook Stillson’s (we called it a saloon in those 
days, not a cocktail bar). It was the rendezvous of the news- 
paper folk of that period. You met ’em all there. Walter 
Eckersall, of course, was in our gang and when we sneaked 
across the street for a snort or two and Walter wasn’t with 
us, we'd buy him a drink anyway and the bartender would 
serve it to the former football star when he would drop in. 


It was there, too, that I introduced to Sid Smith Sol Hess, 
then a wholesale jeweler, who had been prominent in cyc- 
ling—used to be starter of the Decoration Day road races— 
who started to feed Smith cartoon ideas. This resulted in the 
creation of the continuity comic strip, which now is almost 
universally used by cartoonists. First thing I knew Smith and 
Hess were working together, with Hess furnishing most of 
the inspiration and Smith doing the drawing. It was an un- 
beatable combination for several years; then there came a 
falling out—Smith carried on with “Andy Gump” and Hess 
got himself an artist for whom he wrote the script and “The 
Nebbs” came into being. It still is running strong. Smith was 
killed in an automobile accident a few years back but “Andy 
Gump” carries on still, with another artist doing it, much the 
same as Briggs’ “Mr. and Mrs.” which he created for the 
New York Herald-Tribune syndicate. 


Editor’s Note: This is the twenty-fourth instalment of Chris 
Sinsabaugh’s memoirs. Subsequent instalments will appear 
in succeeding issues of Automotive News. 





Washington Dealers Cheered 
By Crops, Used Car Stocks 


Special to Automotive News 

SEATTLE.—Recent needed rains 
in eastern and central Washington 
have put wheat crops into excel- 
lent shape so that automobile 
dealers are highly encouraged, ac- 
cording to R. P. Lewis, president 
of Seattle Automobile Dealers 
Assn. and manager of Lewis Mo- 
tor Co., Nash distributors in this 
state and northern Idaho. 

Lewis has returned from a visit 


major industry of the Northwest, 
car dealers have further reason for 
optimism. 

In new car sales, throughout 
the territory, June is running well 
ahead of May and equal to April, 
for Nash, Lewis stated. This 
means Nash sales are more than 
double those of a year ago. 

Speaking of used car stocks, 
Lewis said that his dealers are on 
the basis of a 25-day turnover, 


to various sections of his territory,}| which is exceptionally good. 
| including Bellingham, Aberdeen,| “Stocks are low,” he said, “and 
| Idaho and eastern Washington. this is true in general of all 


Seattle dealers, with possibly two 
or three exceptions. 

“There are no serious used car 
worries, In my _ opinion, for 
Seattle dealers, and the outlook is 


A long dry period has been dis- 
placed by the recent rains, which 
were badly needed. The rains have 
also helped in the forests, where 
fire hazards are reduced and log- 





ging operations enlivened. So with 
lumber picking up, this being the 


very good for nice summer busi- 
ness.” 








Governor Vetoes 
Fla. Bill Raisi 


Limits on Truck, 


TALLAHASSEE, Fla, — Assert 
ing that Florida has more than. Wed 
:200,000,000 invested in its high, oit for 
ways, Gov. Fred P. Cone last weal 4 bi 
vetoed a 1939 legislative act rais 


ing the weight limit of trucks us pat 4 



















































ing Florida highways to 24 oy of 
pounds for single vehicles anq 49 us. 
000 pounds for combinations.’ E obi 

A vehicle having six pneumatig ort wa 
tires in contact with the road sic on 
would have been given a 19 per 2 tion. 
cent overweight allowance underly non- 
the terms of the measure, » mig! 


“A very high gasoline tax jdt 
being paid to build and maintailw. co; 
the roads and bridges,” Goy. Cone ee 
declared. “The engineers of tha — 


state road department advise tha” = 
many bridges on the main hight... th 
ways are not able to withstand”. ican 
the increased truck weights aif, ee 
lowed under this bill. ai 
“The roads are now being ten re 
destroyed rapidly by heavy truck - 
and if we are able to maintain 9 *j the 
roads for all vehicular travel, tha oreciat 
most of which is in passenger yet" 
hicles, there must be some reason, THE D 
able limit to the weight of trucks -01 


as well as limitations upon thei siden s 


speed. The bill fails to take int, ally 
consideration the safety of thdbaking. 
traveling public. These  largdint to | 
heavy trucks are a menace t r 
public safety and will be until wales of b 
are able to widen our highwaydhing ne 


sufficiently to safeguard albpy's pr 
classes of traffic.” » looks ¢ 


Steel, Motors Top fi3:,"" 


dlden, 
Nation in Value Fite’ 
Of 1938 Products te 


WASHINGTON.—Steel and moh! 
tor vehicles led all other infin us 


dustries in value of product}i4, pb. 
turned out in 1937, according to, oat) y 
the U. S. census bureau. ind. Mek 


The 10 leading industries and, 
the value of their products wettfisslec 
Steel-works and rolling milf, coas 
products, $3,330,491,000; moto for m 
vehicles, $3,096,219,000; wholesale sledo fo 


meat packing, $2,787,358,000; ped. Edd: 
troleum refining, $2,546,746,00$.7.. 
motor vehicle bodies and motogp, per 
vehicle parts, $2,080,018,000; elec-g,; ing : 


trical machinery, apparatus and 
supplies, $1,622,098,000; bread and GOLDE 
other bakery products, $1,426,168fi0., e 
000; newspaper and_periodicilhs contr. 


printing and publishing, $13% #5 an¢ 
031,000; cigarettes, $968,927,000$., 4 to . 
and cotton woven goods, $967,110-Bubles ¢ 
000. over 

° Ne azer~Gt 
Labor Bill Signed fre 


x hat some 

By Pa. Governotts ‘op. 

HARRISBURG, Pa. — (UTPS){’ 
—Gov. Arthur H. James haf 
signed three labor bills passed by 
the recent legislature. 

The bills, opposed by AFL ant wlies h 
CIO leaders as “anti-labor,” 
vised the state’s “Little Wagne mntracts 
labor relations act by defini 1": 
rights of employers and workelsp.. ren 
extended from 10 p.m. to m! hasmuch 
the permissable working hours 0}. 
women in industry, and relaxtd 
the anti-injunction law to allow}, 
courts to issue restraining ord 
in labor disputes under cerlal read.” ] 
conditions. f 

The governor refused to vel, h/ = 
the measures, holding that the 
conformed to his campaign PrOMhy oe 5 
ises and asserting that “nothilsp, 
had been produced of any validity 
to show that they will be “e 
way detrimental to proper / 
relations in this state.” 


Program Is Being Set 


For N.C. Dealer Conel 1 1} 
WRIGHTSVILLE BEACH, N° 

—According to Mrs. Besse @ 

Phoenix, executive secretary ap 

the North Carolina Automo ; 

Dealers Assn., the fifth anm Hy 

convention of that association 






WITH 
trizon, t! 
P Prepari 





get under way here with a oo 8 5; 
tors’ meeting at 11:30 a. “2 HB 2 
day, July 10. The first —_ S 


the convention will be at Jae 
Monday, with a banquet "o's 
dance that evening. | oat 40 N 

Among those who will et? 
in the program will be onl 
H. Horner, of Washington, ® Nae 
elected president of NADA. 
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Assert ; 

> thanoit Wednesday evening and took 
 hightier for his sample room the 
t Weeding ball room of the Book- 
t rais rillac. He carried no sample 
ks usfonks but showed his stuff by 
24,00dhesns of a Movie camera which 
nd 40,feve us Detroiters 20 minutes of 
s. fF, which, while propaganda of 


planned to educate the 


UMatigh sort was C 1 
' Toad - on the utility of air trans- 
0 perdetation, calm any possible fears 
Undere non-air minded in the audi- 


we might have and to win con- 


Sherts 





tax igherts. 
1intai air commercial drummers 
- Cone Denowing a circuit of the big 
of thélaies and Detroit was one of the 
than; Many of our best people 
highdere there, with Frank Burg, 
hstandwerican’s district sales manager, 
ts alfxing after the creature com- 
of his guests in the Italian 
jen room adjacent to the ball 
ym, Our own Bill Callahan 
4 the conductor were two who 
»reciated Burg’s Sneeen. 
* * 




















being 
trucks 
in 0 
a], the 
er ve 
-ason4 THE NEW Frazer dynasty at 
truckgijlys-Overland was born with a 
theitfJden spoon in its mouth, both 
e intdhrally as well as_ figuratively 
f thdbeaking. Which leads the presi- 
largdient to believe that this fact is 
ce tikrgely responsible for the suc- 
til walks of his administration in se- 
hWaydyring new outlets for the com- 
d allny’s product. Joe Frazer, when 

looks over the accomplishments 
p 
















his new sales manager, Mauri 
siden, whom he brought with 
‘im from Chrysler, feels he can 
be proud of the latter’s ac- 
mplishments selling franchises 
1CiSknce he took over last January. 
Having a busman’s holiday last 
im0finesday afternoon, this con- 
' Nbvtor used the time to go calling. 
ductsf edo being so close to Detroit, 
NE "call was made at Willys-Over- 
___ ind. Mebbe it was because he had 
| rd Eddie Davies, of Los 
weltEngeles, Willys distributor on the 









































est coast, was at the factory ask- 
note y for more cars, that he selected 
le *“Pledo for his port of call. Any- 
: P“ bw, Eddie was there. So were Joe 
5,000 ar and Mauri Golden. Out 
px me pencil and paper and the 
eechizzing started. 
ditt . © s 
{GOLDEN WAS suffering from 
di "Miter’s cramp, the result of sign- 
308 % contracts with 21 new distrib- 
000 ors and 322 new dealers from 
i10 a. 1 to June 14, which just about 
“ publes the number of W-O out- 
over the total when the 
(| tazer-Golden combination took 
wer. It was interesting to learn 
hat some of these gains came from 
10 kat “open letter” two-page ad- 
'ps)jeusement run over Frazer’s sig- 
hasfure in Automotive News Mar. 
d byf> aking dealers to give consid- 
ration to the value of a W-O 
anifchise. They told me that 128 
re-flies had been received; that 
Mt of these inquiries came 14 
ninge tracts, two of which resulted 
.esf distributorship appointments 
ight the others dealer franchises. 
sofSmuch as it is said to cost a 
xf Ory several thousand dollars 
How find and set up each new dealer, 
ders Toledoans felt they had made 
taint 600d investment in the “double 
read.” Did they? Well, multiply 
vetof’ 6Y say $1,000, to put it mildly, 
oft judge for yourself. And 
on-fden still has 238 names on his 
inf Of interested dealers to cull 
ate 
ny} 
‘ot WITH 
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* 
Y 1940 looming on the 
Prizon, the general sales manager 
‘Preparing to put his field men 
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New rooms and baths, 
new furnishings, 
Everything for your 
comfort. Delicious 
meals at popular prices. 
“old England’’ tap 





; room. 
Rates 


ri Ye ingle, $2.50 to $3.50; 
Phen i Single. Pie. ‘g4.00 
dene 2 Be 
“eee d 


. to 
$6.00; parlor suites, 
¢ m $8.00 u 
A. Miner, Pres. 
a 140 North St. 
Je. Near Delaware 
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road map and folder 
containing handy map 
of downtown Buffalo. 





Sparks 


(Continued from Page 1) 











































Chris 
Sinsabaugh 


through a course of sprouts on 
how to work with the new models. 
He’s going to set up a training 
school for them in July, which will 
last for two months. Sixty new men 
will be taken on. Golden is not 
going to miss his Golden oppor- 
tunity to make hay while the sun 
shines. 
* * * 


INDIANAPOLIS is still on my 
mind and I look back at the col- 
umnar material I had in the old 
notebook and which lack of space 
in the last two weeks has pre- 
vented me using. One of the 
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June 20, you may h 





and your message will 
1939 edition of this 


Reference Annual. 


RATES 









Column width, 2 inches. 
Columns to page, 5. 







Flat rate: per agate line, 50¢. 


cols.) $280. 
Two full columns, $260. 
Three full columns, $300. 
Four full columns, $400. 
Full page (5 columns), $500. 







New Center 






New York, 51 E. 42nd St. 


First Forms Have Closed 


if you wire space dimensions wanted by 


June 23, to get display copy to Detroit, 


and REQUIREMENTS 


Size of type-page 103, inches wide by 14% high. 


Paper stock—coated; takes 120 screen h.t. 


Standard trade paper page (size 560 lines—10” x 4 


Approved agencies 15% comm.; cash discount 2%. 


AUTOMOTIVE NEWS 


DETROIT 





“items” left out was the one about 
Jimmy Snyder, who apparently 
has the AAA champion driver’s 
title for this year at his mercy. 
True, Wilbur Shaw, winner of the 
500 in which Snyder was runner- 
up, has a big lead in points, but 
Wilbur will not drive dirt tracks 
—he’s through racing this year— 
while Snyder is almost invincible 
on the ovals. With Wilbur out, 
Jimmy has only to win one of 
three dirt track points races to 
win the title, I am told. 

Jimmy was at Indianapolis at 
the start of the Studebaker Cham- 
pion’s speedway tests and took 
such a liking to the Studebaker 
that he bought a President from 
George Keller for his personal car 
on the rest of the racing circuit. 

* oe * 


I HAVE a rival author on Chev- glad to get there. Crowded into a‘ desired. 












ave until Friday, 


be included in the 
great Review and 
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rolet’s soap box derby’s technical 
committee, none other than Frank- 
lin M. Reck, editor of the Ameri- 
can Boy, who treads on the toes 
of “Who, Me?” with his new book, 
“The Romance of American Trans- 
portation,’ because some of it is 
given over to automobile history. 
Seriously, though, Frank, through 
the Thomas Y. Crowell Co. of 
New York, his publisher, has a 
book which should have wide dis- 
tribution. Well illustrated, it car- 
ries you through the years from 
1789 on and in truth it is romance 
dug up by a clever writer. 

A comparison of speeds past 
and present is found in the book 
in the following: “In 1789 you 
could get from New York to Bos- 
ton in six days, and you would be 





15,000 C 


DAT 


19 


coach without even cushions, you 
hung on for dear life as it creaked 
over the terrible roads. Now if 
you wish to go from New York 
to Boston you can take the fol- 
lowing: boat, 14 hours; bus, nine 
hours; train, four and one-half 
hours; airplane, one hour and 19 
minutes.” 


Leads Olds Salesmen 


ST. LOUIS.—J. W. Bowers, of Fred 
F, Vincel, Inc., outsold all Oldsmobile 
salesmen in the St. Louis zone during 
April. Bowers disposed of 16 new cars, 
earned 32 sales points and landed in 
the “two-star” salesman class, the na- 
tional honor club sponsored by Olds-— 
mobile. Bowers has been a member of 
the club each year since it was or- 
ganized in 1936. 





AN’s Almanac, published once a year, 
is considered THE reference Kk 
wherever automotive information is 
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If selling automobiles is your business, here is 
a fact of vital importance to you and your company: six out 
of every ten New Yorkers who drive new Lincoln-Zephyrs are 
readers of The New York Times. } 
It's important to you no matter what automobile you sell. 
Because it points the way. clearly and directly, to New York’s 
active new car market. Because it shows where your advertis- 


ing can quickly increase your sales and your profits. 


This fact emerges from an impartial survey just made by the 
Recording & Statistical Corporation.* Here are some high- 
lights from that survey: 


| 63% of all New Yorkers who buy Lincolns and 
Lincoln-Zephyrs read The New York Times. 


2 As many Lincoln and Lincoln-Zephyr buyers 
prefer The New York Times over all other New 
York newspapers as prefer any three other 


papers combined. 


Among owners of all makes of cars, including 
Lincolns and Lincoln-Zephyrs, The Times is by 


far the most widely read newspaper. 


Proof of the superior productiveness of advertising in The 

New York Times is the fact that automobile manufacturers 
place more advertising in it than in any other New York news- 
paper. Experience has taught them that extra schedules in 


The Times mean extra sales and extra profits. 


The New Pork Cimes 


“ALL THE NEWS THAT'S FIT TO PRINT’ 


mailed out. over 26 per cent were returned. 


GENERAL MOTORS BUILDING « DETROIT « MADISON 3880 


* Questionnaires were sent to every individual buying a new car in New York 
City during the months of March. April. May. June. July, November and 
December. 1938. asking two things: which New York newspapers they read 


regularly. which ONE they prefer above all others. Of 43.000 questionnaires 


BE SUNE TO READ THE NEW YORR TIMES EVERY DAY YOURE IN NEW YORK FOR THE WORLD'S Fath 





ITS ADVERTISING COLUMNS WILL GUIDE YOU TO THE THINGS YOU WANT TU DO AN 
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